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Sparks 


A Busy Paul Pry 
Auburn Greets Faulkner 


Packard and Its X 
Color Board Planned 


seer 
By 


Chris Sinsabaugh 


BUSY WEEK this has been 
for the conductor, what with 
the welcome home dinner given 
by the Auburn Chamber of Com- 
merce in honor of Roy Faulkner, 
returning to his old job, that of 
president of the Auburn com- 
pany, and the formal debut of 
Packard’s quality line for 1935. 
Auburn, too, is breaking this 
week with its new stuff, so this 
particular Paul Pry has a full 
note book. Also he is realizing 
that while the 1934 selling season 
is showing unusual vitality for 
this time of the year, still 1935 
isn’t so very far off. 
* * * 


THE AUBURN PARTY took 
place last Wednesday night and 
the Indiana expedition gave your 
scrivener a chance to kill two 
birds with one stone, Paul Pry 
the new Auburns and also to dis- 
cover the affection the home folk 
have for this Roy Faulkner. The 
new models intrigued me, the 
body lines being unusually at- 
tractive, reflecting great credit 
on Harold Ames, who, I under- 
stand, had a lot to do with the 
designing of the bodies. If the 
Auburn line forecasts body lines 
as a whole for next year, then I 
would say that the industry is 
going to live up to its reputation 
as a style leader for the whole 
world. 

co * * 


HOOSIER HOSPITALITY is 
proverbial and from personal ob- 
servation on this trip I can truth- 
fully say it is not exaggerated. 
The Faulkner welcome dinner 
proved this. Imagine a little 
town of somewhere about 8,000 
population turning out 300 of its 
leading citizens, while 150 others 
clamored unavailingly to get into 
the hall where the dinner was 
held. That alone proved the hold 
Faulkner has on his townspeo- 
ple. And what a welcome they 
gave him! The mayor, the lead- 
ing banker and the president of 
the Chamber of Commerce sung 
his praises; Congressman James 
I. Farley, president of the Au- 
burn company before E. L. Cord 
assumed that title, added his con- 
tribution. And when Faulkner 
was called on for a few words, 
he choked with emotion, his voice 
broke and at the end of two min- 
utes he had to sit down, with 
actual tears rolling down his 
cheeks, 

+ * a 


THE DINNER was but typical 
of how the town welcomed back 
Roy Faulkner. Indicative of how 
the home folk felt is an adver- 
tisement in the Auburn Star, 
reading: “Something worth cele- 
brating. Roy Faulkner returns as 
president of the Auburn Auto- 
mobile Co. We celebrate this an- 
nouncement. For Saturday only 
we offer 20 per cent discount on 
all merchandise in our store. 
This offer is storewide and in- 


( Continued on Page 21, Col. 1) 
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2 New Lines Announced 


New Packard! Ford Starts Program 


To Produce Own Steel\Coming Year 


1935 Models 
Are Offered 


Two Eight and One Six 
Cylinder Car Make Up 
Quality Line 


Detroit, Aug. 31.—New 
models for the coming year 
are announced today by the 
Packard Motor Car Co. They 


consist of three different 
lines as before—the Eight—Super 
Eight and Twelve. While inher- 
ent lines have been retained, 
bodies are wider and longer, giv- 
ing four to five inches more el- 
bow room for rear seat passen- 


Prices on the new Packard 
lines will not be announced 
until next week. However, 
it is understood that prices 
will be approximately the 
same as those on current 
Packard models. 


gers and an inch more leg room 
in the front seats. 

Packard engineers have made 
a considerable number of im- 
provements in the power plants 
which add endurance and long 
life. The Eight delivers 130 brake 
horsepower; the Super Eight 150 
and the Twelve 175. 

Among the motor improvements 
are new type connecting rod 

(Continued on Page 20, Col. 1) 


Charles Hanch 
Quits Post at 
Helm of NAFC 


Chicago, Aug. 31.--Charles C. 
Hanch, secretary and general 
manager of the National Assn. of 
Finance Companies since 1925, 
today announced his resignation, 
effective tomorrow. At the same 
time he made known that he will 
engage in the work of automo- 
tive counsel and patent advisor. 
Hanch was prominent in both 
fields before becoming identified 
in his official capacity with the 
NAFC and since that time has 
never entirely abandoned such 
activities. 

Active in the automobile field 
during most of his business life, 
Hanch held official positions with 
Lexington, Marmon, Maxwell and 
Studebaker. For many years he 
was vice-president of the Na- 
tional Automobile Chamber of 
Commerce, in charge of the 
patent division which he created. 
During the war he served as 
chief of the automotive products 
section of the War Industries 
Board. 

The Chicago headquarters 
the association today paid 
following tribute to Hanch: 

“We cannot find language ade- 


of 
the 





quate to express the sense of loss | 
felt by the remaining members | 


of the staff because of the de- 
parture of our chief. That this 
(Continued on Page 17, Col. 1) 


| 


Dearborn, Aug. 31.—Henry Ford 
is today in full swing on the final 
move that will give his industry 
an absolutely independent supply 
of the 36 different kinds of spe- 


cial steels which it requires. 


The move involves the build- 
ing of two huge steel mills, in- 
stallation of a vast amount of 


No New Fords 
Before End of 734 
ADN Discovers 


Detroit, Aug. 31.—-Ford shutting 
down its plants over the Labor 
Day period stretch, for inventory 
purposes which has been an an- 
nual custom with the company, 
undoubtedly is responsible for the 
rumor that the 1935 Ford models 
will be on the market before 
Nov. 1. Automotive Daily News 
is in position however, to definite- 
ly spike the rumor. Furthermore, 
it can positively state that no new 
Ford models will be announced 
until around the first of the year. 

While Automotive Daily News 
cannot quote any Ford official on 


(Continued on Page 16, Col. 2) 


NO PINK NEXT WEEK! 

Owing to the fact that 
the automobile manufactur- 
ing industry will be at a 
standstill over the Labor 
Day holidays and _ until 
Tuesday morning, the 
Wednesday, Sept. 5 “pink 
sheet” edition will be omit- 
ted on that date. 


Manning Heads 
Cord Corporation; 


E. L. Cord Director 


Auburn, Ind. Aug. 31.—An- 
nouncement was made here today 
of the appointment of L. B. 
Manning as president of the Cord 
Corp. E. L. Cord becomes a di- 

(Continued on Page 21, Col. 4) 


The Top Ten 
Passenger Cars 

First Ten in Registrations 

as Reported in ADN Today 


1933 
170,297— 
289,918— 
131,487— 

45,044— 5 
54,391— 
22,206— 
22,381— 
30,341— 


Make 
Ford 
Chey. 
Ply. 
Ddge. 
Pont. 
Olds. 
Hud. 
Buick 


1934 
1—358,240 
2—335,606 
3—197,159 
4— 59,425 
5— 50,313 
6— 43,517 
J— 39,773 
8— 38,914 
9— 27,636 Stude, 21,429— 9 
10— 16,308 Chrys. 16,738—10 


Total All Makes 
1,223,881 868,181 





See complete first seven | 
months page 12, this issue. 











special machinery and sufficient 
additions to his present power 
equipment to drive the new mills. 

The construction will require 
eight months to complete and 
will cost between $12,000,000 and 
$13,000,000. 

When the new mills are ready, 
Ford can produce 3,000 cars a day 
without buying a pound of steel 
in the market. 

He will have attained a posi- 
tion, so far as steel supply is con- 
cerned, achieved by no _ other 
private manufacturer in the 
world. All other great manufact- 
urers using steel are dependent 
on outside producers—even the 
great European and American 
ordnance and railroad equipment 
manufacturers. 

Ford’s move will tend further 
to make the Detroit area a great 
steel-producing district by the 
addition of 1,500 tons of finished 
steel a day. 

Workmen have nearly com- 
pleted the sinking of the caissons 
for the foundations of the two big 
mills which will be erected to the 
east and west of the present open- 
hearth and _ steel-mill buildings. 
That to the east will be a continu- 
ous cold-strip mill capable of 
turning out strips 48 inches wide. 

Built of steel and brick in the 
same design as the present steel- 

(Continued on Page 2, Col. 3) 


Don Lee Passes: 
Sold Cadillacs 


In California 


Los Anesien. Aug. 31.—Don Lee, 
known from coast to coast as one 
of the greatest operators in the 
automobile dealers’ body, died last 
night. Mr. Lee had represented 
Cadillac for more than 20 years 
and sold more than 10 per cent 
of the entire Cadillac volume for 
the country. He had the entire 
state of California for Cadillac, 
operating 11 establishments of his 
own and having 38 dealers in ad- 
dition. Mr. Lee had been in ill 
health for some time. 


Six New Tracke 
Are Brought Out 


By International 


Chicago, Aug. 31.—Virtually a 
complete new line of six motor 
trucks was today announced by 
the International Harvester Co., 
through W. F. McAfee, truck 
sales manager. The models range 
from one to 1%-ton rated ca- 
pacity to those of four to five 
tons. All of them are featured by 
mechanical advancements and 
carry a streamlined style. Their 
introduction follows upon the 
recent introduction of the Inter- 
national half-ton model and they 
also supplement other models in 
the line. 

Except for the one and 1%-ton 
model with four-cylinder engine, 


(Continued on Page 14, Col. 4) 


‘Auburns For 


Make Debut 


Models Reflect Streamlin- 
ing but are of Conserva- 
tive Nature 


Auburn, Ind., Aug. 31.— 
New Auburn cars of six and 
eight design for 1935 are 
announced today by the Au- 
burn Automobile Co. Four 
models are offered in the straight 
eight line and four in the six. 

The wheelbase of the six is 120 
and the eight 127. In general 
appearance they reflect the pres- 
ent tendency towards stream- 


Prices 
Model 
851 

$ 945 
$1045 
$1045 
$1175 
$1225 


Auburn 
Model 
653 

$695 
$795 
$795 
$895 
$945 


Body Style 
Brougham 
Sedan 
Coupe 
Oabriolet 
Phae. Sed. 


lining but in a very conservative 
manner. Chromium plate and 
stainless steel are much in evi- 
dence, bringing about a most at- 
tractive appearance. 

Mechanically the cars contain 
such features as all-steel unit 
weld body construction, improved 
shock absorbers, controlled ven- 
tilating system, sound proof in- 
sulation, hydraulic brakes, X-plus- 
A chassis construction, down draft 
carburetion, small wheels, needle 
bearing universal joints. Dual 
ratio is available for all models. 

The eight is powered with a 
115 horsepower engine and the 
six engine develops 85 _ horse- 
power. 

Body construction is the all 
steel weld unit type. Sills are 
eliminated and the body bolted 
directly to the chassis frame. The 
body bed is all metal and extends 
the full length of the car. Doors 
are of box channel construction. 

The bodies are roomy, the 
width of the front seats are 47 
inches and the rear 52% inches. 
Upholstery is broadcloth but the 

(Continued on Page 11, Col. 1) 


228.760 Units 
Are Registered 
In Past Month 


Detroit, Aug. 31.—Final reports 
from the entire United States on 
passenger automobile registrations 
during July show a total of 228,- 
760 units registered—the largest 
July total since 1930, R. L. Polk 
& Co. reported today in _ its 
monthly summary of automobile 
registrations. 

The Polk figures also showed 
truck registrations for the same 
month to have reached 37,490 
units. 

Passenger car registrations for 
July represented an increase of 
23.19 per cent over registrations 


(Continued on Page 6, Col. 3) 
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New York Code Chief Reviews Year’s Operations | 


Says Less Than 5 Per Cent (steel Expansion 
Are Real Code Violators 


By JOHN B. HULETT, 


Code Commissioner, Motor Vehicle Retailing Trade, for the Metro- 
politan District of New York 


New York, N. Y., Aug. 31. 
The Motor Vehicle Retailing 
Code, which governs the sale of 
automobiles to the public, has 
been in operation almost a year. 
During this period the Code has 
gone through several phases, the 
natural steps in its evolution from 
an experiment by way of becom- 
ing a permanent institution es- 
tablished in the interest of fair 
play both to the car buyer and 
the retailer. The final stage in 
this evolution is the criminal 
prosecution by which violators, 
swindlers of the public and others 
of the same stripe will be forced, 
under pain of fine or severer pun- 
ishment, to toe the mark. 


This last is the stage through 
which the Code is now passing, 
and inasmuch as this is a period 
through which it must go before 
arriving at maturity, the time is 
appropriate to consider the Code 
in all its aspects, review its 
achievements and ask ourselves 
whether or not it has justified its 
existence. 

Few Complaints Stand 

There have been filed in the 
office of the Code Commissioner 
for the Metropolitan District 
since October 1933, some 900 com- 
plaints charging violations of one 
sort or another. Offhand this 
would seem to be a large number 
and rather damning to the good 
name of the automobile retailers 
of the New York area who total 
all told about 1,500. To spike the 
possibility of any such thought 
let me say that once that a mere 
125 dealers were involved. The 
small proportion of these com- 
plaints that have been substanti- 
ated concern that number of 
dealers only. A few had as many 
as 10 complaints against them. 
Not wholly extraordinary when 
it will be recalled that in Chi- 
cago recently a dealer was ar- 
raigned for Code violation on 18 
counts. 

Basing my judgment upon past 
experience with such complaints 
I am able to state that less than 
10 per cent of the complaints filed 
come to trial. Most of the deal- 
ers involved are found blameless 
or first offenders who admit their 
guilt, receive a warning and go 
about their business prepared to 
be loyal to the Code for the rest 
of their days. Not more than 50, 
or 75 at the outside, will defy the 
authorities and therefore become 
liable to prosecution. This latter 
group, comprising automobile 
bootleggers and other chronic 
Code dodgers, constitutes about 
five per cent of the dealer body. 


Groups Favor Code 

The complaints have come both 
from the public and from deal- 
ers; 40 per cent of them from 
the former, 60 from the latter. 
The great body of dealers are 
loyal to the Code with the cold, 
clear gaze of business men who 
know a good thing when they see 
it. No better proof of the deal- 
ers’ spontaneous support of the 
Code is the fact that their own 
associations, in the 10 counties 
comprising the Metropolitan Dis- 
trict, associations that were in ex- 
istence long before the NRA, are 
solidly behind the Code. 


For the first time in several 
decades the car buyer has a court 
of appeal—the Code Authority. 
And car buyers have availed 
themselves of the opportunity to 
bring to the attention of this 
office all manner of grievances. 
Complaints from the public have 
been given precedence over all 
other. Cases of misrepresentation 
have been righted; faulty mer- 
chandise replaced; and that 
source of 90 per cent of all 
racketeering in the industry—the 
used car transaction—has been 


-| completely made 





on Wednesday. 


over by the 
monthly appearance of the Of- 
ficial Used Car Guide, probably 
the most accurate market manual 
in existence today. 


We might as well look the facts 
squarely in the face: The amateur 
buyer, however, astute, is no 
match for an unscrupulous deal- 
er bent upon executing a shady 
transaction. The Code is designed 
to protect him. 

Guide History 

This Guide, prepared under the 
auspices of the National Automo- 
bile Dealers Assn., at St. Louis, 
is to the industry what the black- 
board is to the brokers’ office. 
It reflects with equal accuracy, 
although at a naturally slower 
tempo, the movement of the mar- 
ket in used cars. When a used 
car is sold the price is recorded, 
much as the price of a carload 
of grain is recorded, and it be- 
comes a quotation which with 
thousands of others is tossed into 
a hopper to form an average 
price, the top market price, linked 
mathematically to the law of sup- 
ply and demand. 

The first issue of the Guide, 
published last December, was 
compiled from more than 250,000 
reports and they represented 80 
per cent of the automobile sales. 
The Guide has appeared every 
month since and will continue to 
appear, buyers and sellers willing. 


Finally and in summary, it 
would appear from the foregoing 
that the Code has made a good 
start in its function of rehabili- 
tating this industry, one of the 


most important in the land, 
which for lack of co-operation 
was falling into disrepute and 


decay. Prosecution of violators is 
going ahead and when this most 
painful phase of Code operation 
is past, the industry can be relied 
on to emerge into an atmosphere 
and mood of fair play which 
promises well for all who are in- 
terested in the business whether 
they be buyers or sellers of auto- 
mobiles. 


Celebrate Anniversary 


Cleveland, Aug. 31.—Eaton Prod- 
ucts, Inc., this year is celebrating 
the 25th anniversary of the intro- 


first line of Perfec- 
Part of the celebra- 


duction of the 
tion heaters. 


tion is the announcement of a new 
line” of hot 


water heaters. 


Program Starts 


At Ford Motors 


(C enthamed from Page 1) 


mill, the new buildings will pro- 
vide 229,400 square feet of floor- 
space and this, together with 
64,500 square feet of floor in the 
present buildings will be required 
for the new operations. They will 
provide sheet steel for Ford 
bodies and frames. 

The buildings alone will cost 
$650,000. Into them will go spe- 
cial machinery and equipment 
costing more than $6,000,000—a 
54-inch blooming mill, huge re- 
heating furnaces, roughing mills, 
hot finishing mills, cold mills, 500 
feet of continuous pickling tanks 
and several annealing furnaces. 
The plants will give employment 
to 500 additional men. 

To produce the additional 
power needed to drive the new 
mills will involve a practical dup- 
lication of the present Rouge 
Plant power equipment. Orders 
for turbo-generators to cost $2,- 
000,000 were placed a few weeks 
ago. 


Packard Shows 
New Models at 
Dealer Meeting 








Detroit, Aug. 31.—Distributors, 
dealers and others of the field 
organization of the Packard Mo- 
tor Car Co. in Detroit from prac- 
tically every part of the United 
States and Canada, got their first 
glimpse Thursday of new model 
Packards, 

More than 1,000 were present 
at the unveiling of the new cars 
which formed a part of the after- 
noon session of a meeting at the 
Masonic Temple. Luncheon was 
held at noon at the Masonic 
Temple and in the evening a 
banquet was held at the Statler 
Hotel. 

Through Thursday’s sessions of 
the annual Packard sales con- 
vention talks were given by of- 
ficers of the company and others. 
Among the speakers were Alvan 
Macauley, president; M. M. Gil- 
man, general manager; F. H. 
McKinney, director of advertis- 
ing and sales promotion; R. E. 
Chamberlain, sales manager of 
the present Packard division; J. 
A. Gilray, sales promotion man- 
ager of the present Packard di- 
vision; R. M. Williams, engineer, 
and John B. Kennedy, editor and 
| radio commentator. 













Masonic Temple, Detroit, was where the Packard Motor Car Co. 
officials talked to more than 800 distributors, dealers and salesmen 
This was one of the feature meetings of the three- 


day session this week. The visitors came here to see the new models 
and get ready for the 1935 campaign, 


Witaniie Home 





Some 150 Auburn distributors and dealers met at the company’s 
Connersville plant a week ago Friday for a dual purpose—to give the 
new line the once-over and to welcome back to the Auburn family 
Roy H. Faulkner, once again president of the company. Of course 
the camera man got busy, so here we show President Faulkner (right) 
and his predecessor, W. H. Beal, who is now 
vice-president of the Cord Corp. 





Wilson to Ask 
Order to Build 
10,000 Vehicles 


Toledo, Aug. 31.—David Wilson, 
president of Willys-Overland, has 
revealed his intention of applying 
in the Federal Court, Sept. 10, 
for an order authorizing the man- 
ufacture of at least 10,000 cars 
and commercial vehicles. This 
would give employment for at 
least 3,500 workmen. 

Wilson is hoping that the court 
will grant an order for continu- 
ous operation of the plant rather 
than to have to get permission 
to build a certain number at a 
time. He says the outlook is suf- 
ficiently bright to warrant such 
an order. The proposed 10,000 
would include sedans, coupes and 
light panel jobs. 





Nash Registers Gains 
Every Month This Year 


Kenosha, Wis., Aug. 31.—Fig- 
ures just made available for the 
month of July reveal that regis- 
trations of Nash-built cars show 
a gain of 129.66 per cent over 
those of July, 1933, the greatest 
percentage gain of any automo- 
bile company. 

The first seven months of 1934 
compared with the corresponding 
months of last year show regis- 
trations of Nash built cars gained 
101.27 per cent, second only to 
Ford in percentage increase. 

Registrations of Nash products 
have shown a decided increase 
every month of 1934 over the 
same months of 1933. 


Blue Eagle Is Restored 
To Maryland Car Dealer 


Washington, Aug. 31.—The blue 
eagle today was restored to the 
Lustine- Nicholson Motor  Co., 
Hyattsville, Md. Announcement 
of the restoration by NRA was 
accompanied by the statement 
that the company now is comply- 
ing with all provisions of the 
automobile dealers’ code. 


The blue eagle was removed on 
Aug. 24 on the allegation that the 
company violated the used car 
allowance provisions of the code. 





Canada Sales 
In First Half 
Passed 50,000 


Weshingten, a 31.—Stimula- 
tion of Canada’s automotive trade 
to a notable degree during the 
current year is reported by O. B. 
North, commercial attache at Ot- 
tawa. 


More than 50,000 new passenger 
cars, trucks and buses, he re- 
ported, were sold in the Dominion 
during the first half of 1934 as 
compared with approximately 30,- 
000 cars in the corresponding 
periods of the two previous years. 
Sales in the 1934 six months 
period were substantially greater 
than in either of the two full 
years 1933 and 1932. 


While the six months total 
for the current year falls some- 
what short of the 1931 figures, it 
is expected that sales in the sec- 
ond half will be better maintained 
than in 1931, so that the record 
for 1934 should be close to that 
of the former year. 

During 1932 and 1933, sales in 
Eastern Canada were estimated 
at approximately 70 per cent of 
total Canadian sales, but this 
year the percentage is smaller 
owing to increased sales in the 
Prairie Provinces and British 
Columbia. In the latter Province, 
improved conditions in the lum- 
ber and mining industries and 
increased employment in ship- 
ping have been the chief factors 
influencing the improved auto- 
motive sales. 

Production of motor vehicles in 
Canada in the first six months of 
1934 totaled 82,084 units, compared 
with 38,262 and 39,669 units, re- 
spectively, in the corresponding 
periods of 1933 and 1932, the re- 
port shows. 


Sid West Joins Staff 
Of Overman Tire Co. 


New York, Aug. 31.—Announce- 
ment is made by the Overman 
Cushion Tire Co. that Sid West 
has joined their staff in connec- 
tion with the development and 
promotion of national account 
sales. 

West will make his headquar- 
ters in the company’s New York 
office, Rockefeller Center. 
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More Dealers Air Views of Car Retailing Charter 


Maine Dealer Finds Code Believes Code Officials 
Hardship; Urges Old Order Should Lead Enforcement 


By E. J. CONQUEST, 
Bean & Conquest, Inc., Chevrolet, Bangor, Me. 














Dodge Dealers’ 
Total to Date 
169,372 Units 


Detroit, Aug. 31. — The latest 











By H. H, BLAKE, 
Teefy-Seltz Co., Inc., Studebaker, Kingston, Pa. 





issued by 


In am very much interested in 
your issue of August 18. Frankly, 
it is the very first issue of your 
paper that I have looked at in 
several months. Up to this time, 
I have felt that you were biased 
in favor of the code and were 
not giving the opposition any op- 
portunity to be heard. I still feel 
that it is true that you are biased 
in favor of the code on account 
of your front page box. 

I notice your editorial on 
“Code Enforcement”. Whoever 
wrote that knows nothing what- 
ever about automobile business 
or else was one of the old-time 
traders. In that column, you in- 
timate that the automobile deal- 
er is more or less a criminal, 


have gone far enough, in fact too 


far, in that direction already. 


As a practical proposition, it is 
an absolute truth that all of the 
codes, the automobile code in par- 
ticular, could not possibly be en- 
forced even if you had the entire 
United States army and navy to 
do it with. It is an absolute fact 
that the automobile code is not 
a self-governing code, but is be- 
ing run by the National Automo- 
like 
took 
advantage of the NRA to gain 
It is true that the code 
is for the benefit of the larger 
dealer organizations, but a detri- 
ment to the small dealer and it 
wipes out all chance of Mr. Av- 


bile Dealers’ Assn. which, 
many labor organizations, 


power. 


ANALYSIS QUESTIONNAIRE 


Are you in favor of dividing State into two code 
divisions, one for western Maine and one for eastern 


and northern Maine? 


Are you in favor of having a successful business 
or professional man, one never connected with the 


automobile business, as Code Commissioner? 


Are you a member of any local automobile dealer 


association? 


Have you ever voted for or had any voice in the 


election of our Code authorities? 


Is the Code working satisfactorily in your territory? 


Has the Code helped your business? 


Is the Code being enforced in your territory? 


Would you be in favor of the Code if it was 


enforced? 
Do you think the Code could be enforced? 
Would you like to see the Code eliminated? 


TOTAL MAINE 

Yes No Not Ck’d 
134 62 22 

89 109 20 

80 132 6 

32 178 8 
114 207 
121 200 
101 220 
203 118 


157 
176 


164 
145 


Tabulation of votes received on questionnaires sent out by Bangor Automobile Dealers’ Assn, 


more or less unreliable and one 
whose practices are to obtain 
money under false pretenses. 

In do not believe that the aver- 
age automobile dealer used un- 
fair interest rates, false advertis- 
ing, or doctored new car speed- 
ometers or done any of the other 
things which you charge them 
with. 

Your reference to the forgotten 
man in the code picture—Mr. 
John H. Public—is a good 
thought, and if you will get right 
out in the street and meet this 
gentleman, you will soon know 
what he thinks of the codes in 
general. 

It seems to me that after the 
experience this nation has had 
with prohibitory liquor laws, it 
would cease further tinkering 
with further prohibitory meas- 
ures. 

I notice one of your readers 
down in Kentucky suggests great- 
er powers for the officer. Giving 
him the right to interrogate pur- 
chasers. I am very much sur- 
prised that this man from Ken- 
tucky wants us to interfere with 
the citizen’s constitutional rights 
any further. I for one think we 


erage Citizen to start an auto- 
mobile business for himself, how- 
ever, the revolt of the people is 
about all over and our citizens 
again are thinking with a clear 
head and we will, no doubt, go 


back to the old order that has 


built this country in a short space 
of time to the greatest nation in 
the world. 

I am enclosing herewith for 
your benefit, tabulations of two 
questionnaires that were sent to 
all automobile dealers in the 
state, sent out and tabulated by 
the Bangor Automobile Dealers’ 
Assn., the members of which 
were dissatisfied with the meth- 
ods employed by the code au- 
thority and the methods used in 
the election of code authorities. 
I especially ask you to examine 
the question “Have you ever 
voted for or had any choice in 
the election of our code author- 
ities?” The answer to this ques- 
tion is_ startling. Thirty-two 
dealers in the state of Maine took 
part in the election of code au- 
thorities while one hundred and 
seventy-eight had nothing to do 
with the elections and still they 
call this a self-governing code. 


ADN Answers Complaint 
Of Dealer from Maine 


W. C. Callahan, Managing Edi- 
tor of Automotive Daily News, 
in a letter to E. J. Conquest, 
answered him as follows: 

Thank you very kindly for your 
letter of the 20th. We appreciate 
hearing from you and also we like 
the frankness with which you ex- 
press yourself in relation to code 
matters. 

You accuse us of being biased in 
favor of the Code. May I cite one 
reason why we are biased in favor 
of the Code? 

The Wichita Kansas Beacon in a 
recent issue said as follows: 

Roy Ansell, Wichita’s secretary of 
the state NRA advisory committee 
of motor vehicle retailers, said yes- 
terday that dealers in the state 
stand to show a profit of approzi- 
mately $2,000,000 on the sale of used 
cars during 1934, while last year 
Be lost several hundred thousand 
0 . 

During the first six months of 
1933 the survey revealed that 103 
dealers showed an average gross lose 
of $6.44 on every used car sale. For 
the corresponding period this year 
the dealers reported a gross profit 





of $14.06 on each used automobile. 

May I answer consecutively, the 
criticisms you make of our editorial, 
“Code Enforcement.” In your third 
paragraph you say: 

“I do not believe that the average 
dealers used unfair interest rates, 
false advertising, or doctored new 
car speedometers or done any of the 
oioee things which you charge them 
with.” 


May I refer you to Article IV of 
trade regulations, effective Dec. 1, 
1933, in the Motor Vehicle Retailing 
Code. Paragraph V of this Article, 
under the heading “Misleading Ad- 
vertising,” reads: 

No retailer shall use advertising, 
whether printed, radio, display or of 
any other nature which is inaccurate 
in any material particular or mis- 
represent merchandise, including its 
use, trademark, grade, quality, size, 
origin, material, content or corpora- 
tion or credit terms, values, qualities 
or services. No retailer shall use ad- 
vertising or selling message which 
tend to deceive or mislead the cus- 
tomer.” 

Article VI, which follows “Adver- 


(Continued on Page 10, Col. 4) 







Dodge sales report 


Dodge Brothers Corp., including 
activities of the week ending Aug. 
shows that since the first 
of the year dealers’ retail deliv- 
eries have amounted to 98,093 
Dodge passenger cars and trucks. 
They also delivered 71,279 Ply- 
making a grand total 
of sales reported so far of 169,- 
Dodge dealers’ de- 
liveries for the like period of 
1933 amounted to 112,536 units. 
the 
single week ending Aug. 25 were 
3,054 Dodge passenger cars and 
trucks and 2,482 Plymouths, or a 
total of 5,536 vehicles. The week’s 
sales of Dodge commercial cars 
and trucks alone reached their 
highest point for the year, ac- 
The 
total of Dodge truck deliveries 


25, 


mouths, 


372 vehicles. 


Deliveries tabulated for 


counting for 1,151 units. 


between Jan. 1 and Aug. 25 was 
30,630, 


1933. 
Sales in July 
Better June’s, 


Uncle Sam Says 


Washington, Aug. 31.—The value 
in- 
creased 27 per cent beyond the 
same month last year and was 


of automobile sales in July 


five per cent higher than the level 
attained in June of this year, ac- 


cording to Department of Com- 
merce figures just released here. 
1932, 
increase this year was 136 
Moreover, the aggre- 
gate increase in dollar value of 
sales for the first seven months 
of this year was 45 per cent above 
the corresponding figure for 1933 


As compared with July, 
the 
per cent. 


and 52.5 per cent above the level 
for the first seven months of 1932. 
With the period 1929-1931 used 


as a base of 100, the index of 


dollar sales of passenger cars in 
July was 66.5, the calculation 
shows. This compares with an 
index figure of 63.5 in June. 

The index is constructed by the 
Bureau of Foreign and Domestic 
Commerce to show the trend in 
consumer expenditures for new 
automobiles. It is based on aver- 
age daily sales figures giving 
equal weight to all the days of 
the calendar month involved. 


Plymouth Sales 
For Week 7,195; 
Output is 6,750 


Detroit, Aug. 31.—Plymouth re- 
tail sales for the week ending 
Aug. 25 exceeded those of last 
year, according to H. G. Moock, 
general sales manager of the 
Plymouth Motor Corp. A total 
of 7,195 units were reported sold 
by dealers throughout the coun- 
try in that week. This is 2.1 
per cent more than the same 
period of last year. 

Production figures for the week 
ending Aug. 25 were 6,750 cars. 





Booster Club Elects 
Bowman Assistant Secy. 


Cleveland, Aug. 31.—Joseph C. 
Bowman has been elected assist- 
ant secretary and appointed man- 
ager of the Automotive Booster 
Club for the balance of 1934. 
Meetings have been recessed for 
the Summer but club rooms are 
open all day on Saturday of each 
week at the Hotel Carter. 

A year book of “Who’s Who” 
in Cleveland automotive circles 
will go out to all club members 
the early part of September. It 
will also be sent to all the job- 
bers and sales managers in the 
territory. 









against 11,557 deliveries 
recorded for the like period of 


We have been much interested 
in the various letters sent by 
dealers throughout the country, 
expressing their views with re- 
gard to the Automobile Code, and 
must say, that the letter by D. G. 
Higgins, manager of Jones Mo- 
tor Co., Leaksville, N. C., as ap- 
pearing in your issue of Aug. 25, 
covers the case almost complete- 
ly, as I see it. 

We are important distributors 
in this section of the country, 
serving about two dozen asso- 
ciate dealers, who in the main, 
are adhering to the code require- 
ments. It has certainly been dis- 
heartening to ourselves and our 
sales force throughout this cal- 
endar buying season, to find, in- 
terest, demonstrate to, and finally 
get the prospect up to the buying 
point and then suddenly find 
them driving a new automobile, 
purchased from one of our asso- 





ciate dealers. Beyond question, 
this is a case where we know 
these dealers have operated with 
unfair tactics, but we are usually 
unable to prove same sufficiently 
to make a case to take before 
the Code enforcement officials. 

There is no question but that 
enforcement on the part of the 
Code Officials themselves is the 
only answer, and we cannot en- 
tirely agree with Vesper’s most 
recent article, in which he places 
the burden for enforcement on 
the shoulders of the dealer or- 
ganization. 

It would take but a very few 
outstanding examples of these 
chiselers in any community, suf- 
ficiently to scare the rest of them 
so that they would fall squarely 
behind the best plan that has 
ever been devised for making this 
business successful instead of 
chaotic. 


Charges Federal Laxity 
In Enforcement of Code 


By G. W. WILCOX, Pres., 
G. W. Wilcox, Inc., Nash, Greenfield, Mass. 


I cannot conceive of how any 
sane dealer could object to any 
Provisions of the Automobile Re- 
tailing Code, providing persistent 
violators were prosecuted. 

The Government accepted the 
Code and its provisions for en- 
forcement, but they (the Govern- 
ment) have fallen down flat or 
apparently have not attempted to 
enforce any part of it excepting 
the Labor Provisions of the Code. 

In complying with the Labor 
Provisions of the Code, required 
five additional employes and in- 
creased our annual payroll over 
$6,000, and if we are forced to 
return to the chaotic conditions 
prevailing prior to the acceptance 
of the Code, these additional em- 
ployes and others will have to be 
eliminated from our payroll. If 
business cannot be allowed to 
show a slight profit in its opera- 
tion, then we must return to the 
former process of cutting and 
slashing wherever possible to 
save ourselves, and employes 
must return to the already over- 
burdened Welfare Departments. 

The used-car allowance is ab- 
solutely fair to the owner, the 
dealer and the used-car buyer. I 
wonder if dealers realize what 
the condition of the used-car 
market would be without the 
Code. A year ago dealers’ stocks 


of used cars were excessive and 
held at very high prices to the 
used-car buyer. Today and dur- 
ing the year, used cars are scarce 
with a brisk demand, priced fair- 
ly to the purchaser. 


If the Code, which has been the 
salvation of all automobile mer- 
chants, fails, the Government will 
be directly responsible for its 
non-enforcement of the Code and 
we will all return to the same 
chaotic conditions as prevailed 
prior to its acceptance. 


There have been more viola- 
tions during the last 60 days 
than all the time the Code has 
been in effect and another 30 
days will practically eliminate 
all benefits of increased employ- 
ment, fair wages and dealer 
stability and a return to the cut- 
throat conditions of prior years. 


Let me repeat again that the 
Government is directly respon- 
sible in not prosecuting Code 
violators and will be the direct 
cause for the ruination and fail- 
ure that is bound to occur in this 
great industry, unless immediate 
steps are taken to have the Code 
function as it was intended. All 
this can be avoided by proper 
enforcement so that dealers can 
make a reasonable profit and in- 
crease employment at fair wages. 





Code Cuts Used Car Loss 
To 75c Average per Unit 


By S. E. GEMMER, Pres., 
Forest City Motor Co., Chevrolet, Portland, Me. 


The letters from various deal- 
ers concerning the Code have 
been extremely interesting, and at 
times amusing. According to their 
letters, some dealers seem to feel 
that the Code covers a multitude 
of sins and should guarantee a 
profit, regardless of the effort to 
type of operation put forth. Some 
of the dealers who have written 
some of these letters should be 
pitied, as they probably never 
would have good operation, and 
are not having it now, even 
though a dozen Codes tried to 
protect their interests. 

I am glad to say that we are 
Code-minded and have been from 
the start. And why not? There 
is absolutely no question in the 
world in our minds but that the 
Code has helped us pave a way 


to an excellent five figure net 
profit to date this year, which 
would not have been possible 
without the Code. Our used car 
operation to date this year has 
resulted in a gross used car loss 
of 75c per new car sold. There- 
fore we naturally have made a 
good profit and we owe this situ- 
ation to the Code. From the 
start we have been so enthusias- 
tic as to what we knew the Code 
would do for us, that we felt ob- 
ligated to keep other departments 
in our business up to a plane 
comparable to Code results in new 
and used car operation. In other 
words, this Code of ours has been 
responsible for our company tak- 
ing an entirely new lease on life 
and at last finding a reason to 


(Continued on Page 10, Col. 1) 
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One sacred pledge we make our friends here and 
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dissemination of NEWS which is timely, authentic and of value. 
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Dealers in the Aftermarket 


ALES in the automotive aftermarket are variously 

estimated at between $500,000,000 and $800,000,000 
annually. By aftermarket is meant the market which is 
created each time a new car is sold. It covers the sale of 
gasoline, oils and grease, accessories, tires, parts and 
service. Up to the present time the automobile dealer, 
the very man who contributes most to the creation of this 
vast market, has been able to win only a very small share 
of it. Today, the picture is rapidly changing. The dealer, 
who, in past years, considered himself essentially a new 
and used car merchant, is coming to realize that he can 
become an automotive merchant in all senses of the word. 
He is meeting his competitors in the aftermarket with 
their own weapons, and beating them to the gun. He 
has come to realize that the easiest and cheapest method 
for inducing people to buy is to make it easy for them 
to buy. 


This is the essence of the new neighborhood service sta- 
tions. It makes it easy for people to buy. It makes it 
possible for the dealer to meet his competitors on a price 
basis, and at a profit. In the Ford organization alone, 400 
such stations are now in operation. Five hundred more 
will soon follow. These stations vary from elaborate, com- 
plete dealerships to small feeder stations, scarcely more 
than filling stations. The average cost is approximately 
$4,000 each. Chevrolet dealers, too, are going aggres- 
sively into this field. 


In addition to the profits on aftermarket sales, these 
dealers find that the increased contact with car owners 
has resulted in increased new car sales. We venture the 
prophecy now that the next two years will witness the 
evolution of an entirely new type of automobile dealer. 
And a word to the wise should be that this development 
is still in the “ground-floor” stages. 


Along Comes July 


S EVERAL months ago Automotive Daily News sounded 
a warning to dealers to beware the ides of summer. 
At that time ADN pointed out that human nature was 
going to exist throughout the summer, and that as long 
as that existence went on in the same manner, human 
nature would want new things. 


When we said that cars were going to be sold during 
the summer months by dealers who were energetic enough 
to go after those sales, we were aiming at a target with- 
out knowing how perfect a hit would be made. 


Dealers were warned that if they took refuge in the old 
alibi that summer months were necessarily dull from a 
point of sales, they would come out of their summer 
hibernation to find someone else had stolen all the plums. 

Today ADN publishes complete passenger car registra- 
tion figures for July. The total for the month is 228,760 
units. 

When figures for June were complete and showed a 
record 223,642 units for the month, it was considered - 
phenomena, something that would rarely happen. The 
bulk of new car sales came in the spring, and that’s all 
there was to it. The balance of the summer was bound 
to reflect the spurt in June. Truly, it was a rarity to 
have the sales peak fall so late in the year. 

And then came July—228,760 units. 


Some dealers must have forgotten all about that old 
wheeze that automobiles are simply a spring commodity. 


AIR 


By Cliff Knoble 





ASOLINE and whiskey don’t 

mix—but they certainly cause 
some grand mix-ups. 
* * * 


THERE ARE SIX _ hundred 
thousand words in the English 
language. But we'll soon be dust- 
ing off the same old six hundred 


for use in describing the new 
models. 

* * + 

TAX FAX 


FEDERAL EXCISE taxes alone 
average a toll of approximately 
$13.00 per motor vehicle. 


Ba * * 
IF THERE isn’t any such thing 


as perpetual motion, how does a 
hitch-hiker’s thumb get that way? 


*~ * * 


AN OHIO dealer suggests that 
it wouldn’t be a bad idea to plow 
under one-third of the salesmen. 
One of his salesmen, curiously 
enough, has the same idea about 
dealers. Our own opinion is that 
they'd better both keep their 
mouths shut, because some of the 
brain trusters might happen to 
like both ideas. 


« * * 


GETTING RICH is easy. You 
just keep on trading in your used 
cars to the dealer who allows 
more than they’re worth. 


- #* * 


Correct this sentence: Other 
dealers get more business than I 
do because they concentrate on 
other people’s owners and pay no 
attention to their own. 
ok * * 

ONE OF THESE days when 
man learn how many odd jobs 
a wife can discover, there’s going 
to be another strike—this time 
for a ten-hour day. 

* ae * 

THE EMPLOYER who thinks 
he has progressed to the point 
where he does all the thinking, 


has probably progressed to the 
point where others do all the 
work, 

* 6 * 


SUGGESTIONS TO 
SERVICE MEN: 


Never be in too much of a 
hurry. Owners don’t appreci- 
ate their cars until they’ve been 
without ’em for a few days. 


« a * 


THE DEALER who depends on 
customers to create activity about 
his place, eventually finds himself 
sitting in the midst of a vast and 
profound stillness. While the 
dealer who starts his own hub- 
bub discovers that the best at- 
traction in business is “action.” 


* * « 


Daffy Definitions: Jaloppy —A 
car with most of its future be- 
hind it. 


* a * 


ANOTHER good reason for 
using factory advertising in your 
local newspaper, instead of writ- 
ing your own, is that you don’t 
have to feel so guilty about its 


claims. 
a x on 


A WOMAN is a person who 
sticks one arm out the’ car win- 
dow and tries to steer a sharp 
left-hand turn with the other. 


* > * 


LIFE’S JOLLIEST MOMENT: 
When the alarming bang of a 
blowout proves to be merely a 
backfire. 


* + * 


THERE ARE two things every 
dealer needs—a prospect follow- 
up system, and an owner follow- 
up system. If he lacks one, he is 
only half a dealer. If he lacks 
both, he isn’t much of a dealer 
at all 





QUINTUPLETS! 





fy er 


Dr. Manufacturer: 





“Just treat ’em right, madam, and 
watch ’em grow!” 


In This Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. 


Readers 


are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Impressed 

We were very much _ impressed 
with your editorial “Code or Chaos”, 
which expressed our ideas exactly. 
However, we were very much sur- 
prised to note in a later edition you 
shifted position as regards the fac- 
tory. There is no question but that 
the dealers’ business is also the 
factories’ business. In fact, the auto- 
mobile business is primarily factory 
business; the dealer performing a 
secondary function. 

The automobile business could all 
be done by the factories alone, but 
the dealers alone could do nothing. 
So the factories from the beginning, 
have controlled the business. 

When the dealers’ Code is ana- 
lyzed, it will be seen that it would, 
if enforced, give the dealer pro- 
tected territory, and, after all, this 
is what the dealer needs most. Of 
course, the factory can easily pro- 
tect territory alone, unaided by any 
Governmental agency; and if terri- 
tory was protected, the multiple 
dealers handling similar lines could 
get together on the basis of the 
Code. The protection of territory 
is the fundamental need of the 
dealers. The factories will, in time, 
realize this, in my opinion. 

Code or no Code, the next move 
is the factories—Jno. E. Smith, 
John Smith Co., (Chevrolet), Atlan- 
ta, Ga. 


Early Carburetors 


Thanks for the “Sparks” men- 
tions. But, please, for the sake of 
historic truth, tell me where you get 
the idea that the Appersons added 
anything to the carburetor. I met 
Haynes and the Appersons at Chi- 
cago in the fall of 1895. They had 
their two rigs there. Their first 
was a buggy body mounted on top 
of a tubular frame on bicycle wheels 
and carrying a Sintz one horsepower 
launch engine, which had a pump 
fuel feed. Their second had the same 
general appearance except a dos-a- 
dos buggy body was used. The en- 
gine and mechanism were enclosed 
and not shown to the public. We 
showed everything we had. 

In late 1896 they rebuilt the first 
car putting in a two horsepower 
engine. It also had pump feed 








which at some later date they sent 
back and got a carburetor. 

I knew tank floats and floats used 
in shops and boats to let fuel from 
the main tank down to the fire un- 
der the boiler. So there was nothing 
new about the float. But I feared 
the jolting of the vehicle would con- 
tinually slosh the liquid about and 
constantly vary the mixture so I 
used a very small overflow chamber 
instead. In the winter of 1895-96 
we built over a dozen rigs, so we had 
something to experiment with in 
1896. I tried floating the sprayer 
on the liquid in the main tank. 
Frank Duryea fitted a little cham- 
ber with a lever lifted by a float, 
and forcing a needle to close the 

(Continued on Page 9, Col. 5) 


“=a Word in 


edgewise” 


By the Publisher 





LIKE THE CIRCUS PER- 
FORMER who deliberately fails 
twice to accomplish a difficult 
feat so that he will get the “big 
hand” on his third and successful 
attempt, perhaps it is a good 
thing for a publication once in 
awhile to make a really bad 
“bull,” to let the editors know 
the reader-interest in a particu- 
lar feature, 

For instance—in last Satur- 
day’s edition one of our inspired 
compositors made a perfect mess 
of the “Complete Commercial 
Car Registrations” table which 
appeared on page 21. The error 
was so glaring that everyone, 
from proof-reader to the editor’s 
final okay, missed it completely 
and more than half of the run 
was in the mails before it was 
discovered. The fact that Chev- 
rolet was given credit for only 
74 commercial cars registered 
during the first six months of 
1934, instead of 76,926 and that 
LaFrance - Republic 

(Continued on Page 20, Col. 5). 
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ANALYSIS of NEW CAR SALES & NEWSPAPER COVERAGE 


1933 CADILLAC . FAMILIES REACHED BY - 
SALES IN DISTRICTS OF NEWS PAPER A PAPER B 








Over $9,000 -17.1% 
$6,000-8,999-30.6% 


$4,500-5,999- 6.2% 


$1,800-4,499- 42.8% 63.0% 


C) 


Under $1,800-3.3% 49.6%, 











a to all reports the fine cars 
are built to pretty stiff standards. The specifica- 
tions involve micrometers and thousandth-inch 
clearances, high strength and stress factors, 
delicate adjustments, fine appointments and 
upholstery, smart styling and color schemes. 
The engineering and appearance ought to ap- 
peal to high incomes—but you never can tell! 
Fine cars in one respect are like “class” publica- 
tions; the people they are made for don’t always 
buy them. The “logical prospects’’ too often buy 
Fords these days, and sales come: from unex- 
pected sources. 

In these relatively hard times you’d expect 
that top price class sales would be made in top 
income brackets. But performance counts in 
customers as in cars. More than half the New 
York City sales of Cadillac, LaSalle and Packard 
come from the under-$6,000 districts. 

We’ve microscoped the 1933 sales, distributed 
them by graded districts; and also distributed 
the circulation of three New York newspapers 
—The News and the two others which get most 
automotive linage. 


CapiLLac sold 614 cars here in 1933. If we 
distribute these sales by districts, graded by 
median annual family expenditures, we find: 


Over-$6,000 districts—293 cars—47.79%. 











$4,500-5,999- 7.7 % 





$1,800 -4,499-56.5% 


Under $1,800- 3.2% 
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ANALYSIS of NEW CAR SALES & NEWSPAPER COVERAGE 


FAMILIES REACHED BY ~- 
PAPER A PAPER B 


1933 LA SALLE 


SALES IN DISTRICTS OF NEWS 








Over $9,000 -11.9% 


$6,000-8,999-20.7% 

















ANALYSIS of NEW CAR SALES & NEWSPAPER COVERAGE 


* * FAMILIES REACHED BY - 
NEWS PAPER A PAFER S 





1933 PACKARD 
SALES IN DISTRICTS OF 








Over $9,000-12.7% 


$6,000-8,999-27.3% 






$4,500-5,999- 7.8 % 





$1,800-4,499-49.5% 


Under $1,800-2.7% 


HLE CLASS OlSTRICTS 
MAKE SALES VULUIMle 


Under-$6,000 districts—321 cars—52.3%. 

The over-$9,000 districts bought only 17.1% 
of the Cadillacs sold. The under-$4,500 districts 
bought 46.1%! 

LASALLE, with 405 sales in 1933 shows: 

Over-$6,000 districts—132 cars—32.6%. 

Under-$6,000 districts—273 cars—67.4%. 

The over-$9,000 districts bought only 11.9%} 
and the under-$4,500 districts bought 59.7%. 

PACKARD with 932 sales has a similar picture: 

Over-$6,000 districts—372 cars—40%. 

Under-$6,000 districts—560 cars—60%. 

The over-$9,000 districts accounted for only 
12.7% of sales; and the under-$4,500 districts 
accounted for 52.2%! 

If the $4,500-$6,000 classification seems 
small, don’t wonder. There aren’t many such 
districts, and all of them are in two boroughs. 

We glean these facts from Sherlock & Arnold 
records. We’ll send them to you if you’re curious. 

Now, does the advertising distribution match 
the distribution of Cadillac, LaSalle, Packard? 
Not quite! 


Mose of the advertising bought by automo- 
bile advertisers in New York doesn’t match the 
sales, meet the customers. The heavy expendi- 
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ture falls where the sales are light. The big vol- 
ume, middle class districts get sparse coverage! 

The News is just about the ideal automobile 
medium for the market. It has its readers dis- 
tributed where you have your buyers. It gives 
you more coverage in the upper-income districts 
than any other paper you can buy here—and it 
reaches more families in the middle-income 
districts than several other papers combined. It 
reaches more owners, more prospects and builds 
more background. And per family covered, per 
prospect reached and per sale made, it costs you 
a lot less than any other medium you can buy. 

It won’t be long now before some smart 
automobile advertisers discover what other 
smart advertisers have known for some time: 
that in the best market in America there is one 
supremely best medium that does an outstand- 
ing job at a subcellar cost! 
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Large Number ber Visit City 


To Make Study of Plan 


I 

Detroit, Aug. 31.—With Buick 
coming into the big parade this 
week with the opening of the new 
home of the Makemson Motor Co. 
following the example of Ford 
and Chevrolet retailers, the 
“neighborhood sales and service 
station” idea is gaining momen- 
tum from coast to coast. Another 
addition to the picture is the new 
station of J. B. Cote Co., Ford 
dealer, who will open one of the 
most complete stations yet built 
in Detroit, the early part of the 
coming week. 

Reports from San Francisco, 
Sacramento, Calif., Wheeling, W. 
Va., Memphis, Tenn., and other 
points show that the movement 
is in full swing. Factory officials 
of other companies are rapidly 
developing programs which will 
permit their dealers to get started 
at the earliest possible date. 

Detroit is fast becoming the 
mecca for dealers from all over 
the country. They come to study, 
at first hand, the development of 
what promises to be the most 
radical departure from the old 
sales and service methods that 
the industry has ever known. 
Every station now in operation 
is being beseiged not only with 
Ford, Buick and Chevrolet deal- 
ers, but other dealers as well, ob- 
taining information as to how 
the stations functions and check- 
ing into the advantages of certain 
neighborhood locations. 


New Parts Market 


“Quick Service on All Makes of 
Cars,” which appears to be the 
service effort on the part of all 
the dealers opening up, the neigh- 
borhood stations have assumed 
another important angle. It has 
brought to Detroit, in the past 
few weeks, scores of officials 
from the tire companies, gasoline 
and oil distributing companies, 
accessory men, parts manufac- 
turers and even building con- 
struction men who sense that the 
new order of merchandising 
opens up a new field for them as 





Cote Co. Ford station marks the 
invasion of one of Detroit’s most 
exclusive neighborhoods and the 
station, complete in every detail, 
was the center of attraction dur- 
ing the pasts week for the visit- 
ing dealers. The Cote station will 
draw its patronage from one of 
the most densely populated sec- 
tions of Detroit, and will be a 
feeder station for the main plant 








well. It is the dawn of a new}! 
day for the parts jobber. He is| 
no longer confined to selling parts 


to the dealer who handles just | & 


one make of car, as under the 
new plan the neighborhood dealer 


will handle service on all makes. | ‘ 


The opportunity for the parts 
man is borne out by the state- 
ment of a well known sales ex- 
ecutive to the effect that “We can 
never hope to service 30 per cent 
of the cars we sell through our 
own dealers, nor can we ever 
hope to sell, through our own 
sources, the parts needed for the 
cars now in use.” 

Accessory manufacturers who 
are following the new deal say 
that no greater opportunity for 
the sale of the accessories needed 
for this winter has ever been 
opened. 


located about a mile distant. It 
is estimated that in addition to 
the neighborhood service poten- 
tial, business will be obtained 
from a good portion of the motor 
traffic which passes the station 
daily. 


After Service Melon 


Both the Cote station and the 
Makemson Buick station have 
been the result of careful study 
of the business potentials of the 
neighborhoods before choosing 
the sites and types of buildings. 
The methods used by both of 
these dealers are being made the 
subject of study by various auto- 
mobile manufacturers, so as to 
provide dealers planning to take 
up the new movement with actual 
facts and full information as to 
the type and size of building best 
suited for proposed locations. 


Back of the picture of these 
new stations is the bag of gold 
in the shape of the eight hundred 
millions of dollars said to be the 
American motorists “annual serv- 
ice, maintenance, and accessory 
bill.” In addition, there is the 
billion dollar annual car and 
truck replacement market. 


The opening of the new J. B.| 





Sloan Opposes Further 


Working Hour Decrease 

New York, Aug. 31.—Alfred P. 
Sloan, president of General Mo- 
tors Corp., announced on his re- 
turn from Europe today that he 
is opposed to any further decrease 
in working hours by government 
decree. 

Experience has shown, Sloan 
said, that hours cannot be reduced 
and wages correspondingly in- 
creased without shooting prices 
above purchasing power. He 
added: 

“This tends to reduce total em- 
ployment. Of course, I believe in 
more leisure for workers, but we 
should get it by reduced costs 
and increased efficiency, not by 
government edict. We should 


| earn our leisure.” 


The Pierson Bros.’ Station 





The Pierson Bros.’ Station, at the 
streets in East Detroit, is gaining 


Here’s a Feeder Station 





The station shown above is located across the street from Morrison 
Chevrolet Co. 


in Sacramento, Calif. 
set-up like this. 


You can see the value of a 








a big share of the service in that | 
neighborhood. 


228,760 Passenger Cars 
Registered During July 


| months of 1934, 


| over the same period 


| istrations for the 
| sented 


junction of two heavily travelled | 





(Continued from Page 1) 

for the same month of 1933, Polk 
reported, and an increase of 2.29 
per cent over registrations in 
June of this year. In July, 1933, 
a total of 185,700 units were regis- 
tered. In June of this year, the 
total passenger car registration 
was 223,642 units. 

Registrations for the first seven 
Polk reported, 
show an increase of 40.97 per cent 
in 1933. 
During the first seven months of 
this year a total of 1,223,881 pas- 
senger cars were registered, as 
compared with 868,181 units in 
the same seven months of 1933. 

In July, 1930, the total passenger 
car registration was 254,069 units. 

Truck and commercial car reg- 
month repre- 
an increase of 22.35 per 
cent over the same month last 
year, when 30,642 units were 





registered, Polk reported. Truck 
registrations for the first seven 
months of 1934 totaled 232,244 
units, 


| tive products. 


Blow some service, we mean. 
Ww. 
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More Dealers Adopt “N ‘eighborhood Station” Idea 


Service ina Simple Manner 
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is next week. 





The J. B. Cote Co.’s new service station and dealer room, on Second Blvd., Detroit. Formal opening 





107 Students Graduate 


Improved Sales 


Of U. S. Cars in 
Cuba Indicated 


Washington, Aug. 31.—Prospects 
for improved sale of American 
made motor vehicles in Cuba 
brightened materially this week 
with the publication of terms of 
the new tariff treaty with the 
island, the first made under the 
new bargaining power bestowed 
upon the President. 

The new rates, representing re- 
ductions amounting to as much 
as 50 per cent, are on a gradu- 
ated basis with the largest con- 
cession made in favor of popular 
priced cars. The original pro- 
posal of the Cuban negotiators 
was for a slight uniform reduc- 
tion instead of the graduated 
seale finally adopted. 

American representatives in the 
negotiations also favored the uni- 
form basis, but eventually they 
agreed to what appeared the 
best bargain obtainable. It is not 
unlikely, however, the negotia- 
tions will be re-opened at a later 
date, the concessions being made 
in the original conferences rep- 
resenting an effort to speed com- 
pletion of the agreement. 

The export committee of the 
Automobile Manufacturers Assn. 
now is considering the matter of 
filing a formal protest on the use 
of graduated duties on automo- 
Robert C. Graham 
is chairman of the committee. 





Cc \aaadimad Fuel Tests 


Pittsburgh, Aug. 31——A total of 
50,000 car miles was involved in road 


tests at Uniontown, Pa., during 
August. The tests were made under 
auspices of the Society of Automo- 
tive Engineers and were for the 
purpose of determining the detona- 
tion characteristics of fuels and to 
indicate a path for future research 


along these line s. 


ii ae My Way 


At GM Institute, Flint 


Flint, Aug. 31—One hundred 
and seven young men from wide- 
ly scattered points were gradu- 
ated here Tuesday in the annual 
commencement exercises of Gen- 
eral Motors Institute. Ninety- 
three are from the United States, 
13 from Canada and one from 
Berlin, Germany. Fourteen are 
from Detroit. 

The Institute is the school con- 
ducted by General Motors Corp. 
as a central agency of training 
for its various branches. Hun- 
dreds of men who have been 
graduated from the school since 
1919 now occupy key positions in 
the automotive and other indus- 
tries. 

W. S. Knudsen, executive vice- 
president of General Motors, was 
the commencement speaker. 

Students of the Institute are 
largely self-supporting, the course 
being divided between study and 
actual work in GM factories or 
service stations. 

This year’s graduating class in- 
cluded 74 men who have com- 
pleted the four year co-operative 
engineering course; 29 who have 
completed the two year co-opera- 
tive mechanical training course 
and four men who have com- 
pleted a year’s. post-graduate 
work on diesel engines. 


County Committees Will 


Act on Trucking Rates 

Madison, Wis., Aug. 31.—A 
committee of three in each 
county of the state will represent 
the state code authority for truck 
owners and set up minimum 
rates for which trucks can oper- 
ate, it was determined Aug. 24, 
at a meeting of approximately 
200 truck owners here. 

W. W. Belson, Milwaukee, sec- 
retary of the Wisconsin State 
Truck Code Authority, explained 
that the county committees would 
draw up a minimum rate for 
their areas and would submit 
them to state headquarters. 





This windmill station in Wheeling, 
Va., attracts the customers. Fast and efficient service brings 


them back, 
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The New 1935 Model Auburn ears 
will be on display throughout America 
on September 10th. 


Our dealers tell us they are the 


finest cars we have ever built. 
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Car Sales, Employment 


Recede in Middle West 


© 
31. — Although ) 





Chicago, Aug. 
new car registrations in Cook 
County during July reached their 
new peak for the year, the mid- 
dle west as a whole apparently 
did not fare so well, it is re- 
vealed in the report just issued 
by the Federal Reserve Bank of 
Chicago, covering automobile 
sales, business in general and em- 
ployment for July. 


“Rather sharp recessions took 
place during July in mid-west 
distribution of automobiles, sales 
by distributors falling off 27 per 
cent in number and those by re- 
tail dealers being 18 per cent 
smaller than a month previous,” 
states the survey. 

“A decline from a year ago of 
eight per cent in the number of 
ears sold at wholesale was the 
first to be noted in this com- 
parison since January, but sales 
to consumers continued to num- 
ber more than last year by three 
per cent. 

“Stocks of new cars were re- 
duced somewhat further between 
June 30 and the end of the July, 
but aggregated 40 per cent 
heavier in number than on July 
31, 1933. 

“Only a moderate decrease was 
shown in the number of used 
cars sold during July.” 

The Federal Reserve Bank 
found more than a seasonal re- 
cession in middle west business 
in general. It also reported that 
during the period of June 15 to 
July 15, employment was off four 
per cent and wages 8.5 per cent 
less than in the preceding like 
period. The decline in manufact- 
uring industries was declared to 
be sharply greater than that in 
non-manufacturing lines. 





Graham Makes Personnel 


Changes on West Coast 
Detroit, Aug. 31.—Appointment 
of Walter Glennie, former San 
Francisco district manager, as 
New York manager of _ the 
Graham-Paige Motors Corp., and 
subsequent West Coast personnel 
changes made _ necessary’ by 
Glennie’s appointment have been 
announced by Robert C. Graham, 
executive vice-president. 

Del Larson, former Seattle dis- 
trict manager for Graham, has 
been transferred to the position 
of San Francisco district man- 


ager, succeeding Glennie. Irwin 
Broze, former San _ Francisco 
field sales representative, has 


been promoted to the position of 
Seattle district manager, succeed- 
ing Larson. Roy O. Hague, former 
retail sales manager for Herbert 
D. Bell, San Francisco Graham 
distributor, has been appointed 
San Francisco district sales rep- 
resentative, succeeding Broze. 

George R. Morris, former gen- 
eral sales manager of the Conti- 
nental Motor Co., has been ap- 
pointed field sales representative 
attached to the San Francisco 
district office, with headquarters 
in Los Angeles. Glennie succeeds 
J. J. Bagnor, who will become a 
field sales representative in the 
New York district. 


Parts Men Ask NRA 
To Approve Budget 


Washington, Aug. 31.—Approval 
of a budget of $89,192.90 for ad- 
ministration of the code of the 
automotive parts and equipment 
manufacturing industry was asked 
of NRA this week. The sum 
represents the amount estimated 
as necessary by the code author- 
ity of the industry for the calen- 
dar year, 1934. 

If the budget is approved, 900 
establishments will be assessed. 
Notice is given that objections to 
the budget must be submitted 
prior to Sept. 10. 


Age Line Sharply Drawn | 


Frankfort, Ky., Aug. 31.—Ken- | 
tucky’s new driver’s license law will | 
go into effect tomorrow. The new 
law forbids licenses being issued to 


children under 16 years of age and 





requires permission of parents from 
the ages of 16 years to 
The license fee is 50 cents. 


18 years. 


Ford Increasing Plants 


In Foreign Countries 


Montreal, Canada, Aug. 31. 
Extensions to the Ford Plants 
at Geelong, Australia, and Port 
Elizabeth, South Africa, have 
been made necessary owing to 
increase in business, according to 
a statement made by W. R. 
Campbell, president of the Ford 
Motor Co. of Canada, Ltd. 


During the past six months, 
sales in South Africa have 
doubled those of any previous 
six months, Campbell stated, and 
two extensions to the Port Eliza- 
beth plant have been authorized 
since last December. The first 
added 11,520 square feet of floor 
space to the assembly building, 
and the second, begun in the 
early spring of this year, will in- 
crease the floor space by 19,840 
square feet. 


WwW 


up 


the anti-knock quality of gasoline, it 
was established solely for that pur- 


pose. It was 


never 





EN the octane scale was set 
as a yardstick for measuring 


never 
should be used as a measuring 


North Carolina Dealer 
Cited in NRA Complaint | 


Washington, Aug. 31.—The Na- promises 
Recovery Administration, | 


tional 
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| for both passenger and commer- 


through its litigation division, this | 


| week announced that complaint 
| has been filed against Pat Brown, 


Inc., of Roxboro, North Carolina, 
and A. P. Brown, president and 
sole owner of the firm, charging 
violations of the wage and hour 
and used-car allowance provisions 
of the dealer code. 

The complaint was filed in the 
U. S. District Court at Greens- 
boro, by U. S. District Attorney 
Carlisle Higgins with the assist- 
ance of W. F. Farrell, represent- 
ing the litigation division of NRA. 





| state 


| cial cars show a noticeable in- 
crease, a fact which not only 
increased government 
revenue but which is generally 
taken as an indication of the 
of the country’s pocket 


| book. The total passenger cars on 


the road at the end of July was 
67,709, compared with 66,612 last 
year. Including commercial cars, 
the 1933 total was 82,634, com- 
pared with 81,104. The actual 


the end of July, over 1933, was 
1,620. Compared with 1932 and 


| 1931 the decreases were 3,432 and 


| 


British Columbia Count! 


Shows Pick-up in Tagging 

Vancouver, B. C., Aug. 31.—Ac- 
cording to figures released by 
Inspector G. A. Hood of the 
Provincial Motor Records office 
a Victoria, B. C., there were 1,500 
more cars on the road at the end 
of July this year than last year. 
New registrations and renewals 


much 


intended and treme. 


Gasoline falls within close limits— 


the spread of regular 
larger 
among third grade gasolines 
As may be readily seen, the 
position of these three points on the 


9,949, respectively. 





Pierce-Arrow Reports 


Buffalo, Aug. 31.— Pierce-Arrow 
Motor Car Co. reports for the quar- 
ter ended June 30, 1934, net loss of 
$372,544 after taxes, depreciation, 
interest, etc. This compares with 
net loss of $308,544 in preceding 
quarter and net profit of $4,770 in 
June quarter of previous year. For 
six months ended June 30, last, net 
loss was $681,088 after taxes and 
charges, comparing with net loss of 
$254,735 in first half of 1933. 


gasolines is 


and the variation 





is ex- 





the average more than 
price of third grade. 
Ethyl is quite uniformly only 2c over 


Figure 
anti-knock units to compression ratio. 


Low Rail Fares 
Arranged for 
ASI Visitors 


Cleveland, Ohio, Aug. 31.—All 
railroads in the U. S., and all 
railroads in Canada east of and 
including Armstrong and Fort 
William, Ontario, also British 
Columbia, Manitoba, on certain 





increase of 1934 registrations to | ines, have authorized sale of ex- 


cursion fare tickets to the Auto- 
motive Service Industries Show 
and the conventions of the Na- 
tional Standard Parts’ Assn., 


| Motor and Equipment Manufac- 


turers’ Assn., Motor and Equip- 
ment Wholesalers’ Assn., and the 
International Booster Club at 
Cleveland on the _ round-trip 
identification certificate plan. 

Round-trip tickets will be sold 
to holders of certificates at one 
and one-third fare, minimum one 
dollar, with a return limit leaving 
Cleveland in sufficient time to 
reach the starting point by mid- 
night of the thirtieth day follow- 
ing date of sale. 





2c over the 


<C 


The price of 


the price of regular. 


2. shows the relation of 


scale for engine design—except when 
properly interpreted through engine 
tests. 

Relation of permissible compres- 
sion ratio and octane number for any 
given engine is NOT a straight line 
function. 


Figure 1 shows the relation of fuel 
anti-knock unit content to fuel oc- 
tane number. 


The average anti-knock quality of 
third grade gasoline today is about 
59 octane number, although it may 
be 45 
Leaded regular-priced gasolines aver- 
Non-leaded 
regular-priced gasolines are usually 
to 


as low as octane number. 


ages 69 octane number. 


one four octane numbers lower. 


The 


for 


minimum standard of quality 
Ethyl 76 
number. the 
numbers of the fuels 
marked at 76, 69, 59, 
Of course, the average Ethyl 


Gasoline is octane 
In 


figure 1. octane 


three are 
and respect- 
ively. 


curve is such that the spread between 
69 and 76 octane number provides 
more anti-knock units than the spread 
between 59 and 69 octane number. 


The price of regular gasoline in 
different sections of the country is on 


[FIGURE 1 | 





The fact that this IS a straight line 
function demonstrates why the above 
statement is equally true when the 
value of Ethyl is measured in terms 
of permissible compression. Figures 
for compression ratio are not given 
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above Zero Octane Number 
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Relation of Octane Number to Units of Anti-Knock — The increasing slope of the curve for this 
relation shows the greater value of one octane number as higher points in the octane scale are reached, 
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42 miles an hour running time. 
No attempt was made for high 
speed, as the trip was intended 
to approximate the kind of driv- 


Chrysler Makes 
Record in Fuel 


Economy Tests | cross-country run. | tising agency, today announced 
ee | ‘The car is standard with an| that H. F. Murphy and Arthur L. | 

New York, Aug. 31—The same| engine developing 130 horsepower| Terry, who are well known in/from England, 174 
Airflow Chrysler Imperial coupe | and piston displacement of 323.5 
that set 72 new closed stock car| cubic inches. The engine was 
speed records at  Bonnesville,| equipped with a 7.4 to 1 compres- 
Utah, on Aug. 12 and 13, has com-| sion head, as this equipment had 


Murphy and Terry Join 
























organization. 











Brooke, Smith & Preneh| NRA Cracking Down Hard 


Detroit, Aug. 31.—Brooke, Smith . 
ing an owner would do on a | & French, Inc., national adver- O i Vi O la t O rs of Co de 





low-priced 


Detroit, Chicago and New York | cars from United States and nine 
agency circles, have joined the | from England. The most impor- 
tant single purchases were one 
Murphy becomes a member of | motor car from England of the 


pleted an economy run from Los| been installed to make the speed| the agency’s creative group, and | import value of $11,169 and one 

Angeles to New York with an av-| runs at an altitude of 4,360 feet|Comes to Brooke, Smith & ; 21 als Y 

Sas at 364 setinn to thn i ae i bn . French, Inc. from the Blackm bus at $4,121 also from England. 
g . e gallon| and it was the company’s desire ’ ” ‘ 4M! Most of the motorcycles came| mobile dealers code. 


Harry Hartz on its trans c > speed ¢ ee ,| the Detroit office. Terry f - The 
y s transconti-| ment for both speed and economy y torm importations, as previously stated, | feel the restraining force of 


of gasoline. The car was driven by| to use exactly the same equip-| C®» Where he was art director of from Great Britain 


nental trip, with Elbert “Babe” | tests. erly was connected with Erwin, 
Stapp as alternate. Lee Oldfield, Hartz, it will be remembered, 


—- the AAA contest| with an alternate driver, set a| %"4 Chicago. aa 
oard, accompanied the car as/| complete set of new closed stock | Low Is Named 


observer. The figure for gasoline} car speed records with flying 
Onassis the one announced by start, taking every AAA contest|Canadian July Imports gianaaie- beau eneeall 
jeld in his official capacity.| hoard mark for from one kilom- Valued ; t Sl 195.000 hs” tee the vekel 
The Chrysler left Los Angeles} eter to 24 hours. The Airflow alued at $1,470 


Omaha, Aug. 31.—R. 


J. 
code 


Wasey & Co., both in New York | Were 4 increase of $423,000. 


Low 


commis- | 


July 


has | 


1 automotive 


at 2:15 p.m. on Wednesday, Aug.| Imperial averaged 95.7 miles an Montreal, Can., Aug. 31.—Im-|turned from an_ extensive 
during which 


22, and arrived at the terminus of | hour for one mile; 90.04 for 500| portation of automobiles and ac-| throughout the state, 


its trip, the salesroom of Simons-| miles; 84.32 for 2,000 miles and| cessories in July amounted in | dealer meetings were held at various | 
This method of contacting | 


dealers has proved of high value, 
a permanent | 
code 


Stewart and Co., Inc., at 10 a. m.| 84.43 for 24 hours. It was the| value to $1,495,000, of which parts points. 
Monday, Aug. 27. The trip, cover-| first car ever to make more than| from the United States accounted | : 

ing 3,075 miles, was made at an/| 2,000 miles in 24 hours, the new) for $1,307,000. There were 93 ne es = = ~ 
average speed of approximately | record being 2,026.40 miles. | trucks from the U. S. and four fo, - Nebraska. 


is GHEAP / 25 
a Salion elt 


on this chart because they vary with 
engine design, however, equal incre- 
ments of anti-knock units permit 
substantially equal increments of in- 
crease in compression ratio regardless 





of engine type. 

In brief: the above facts demon- 
strate that the difference in permis- 
sible compression ratio between Ethyl 
Gasoline and regular-priced gasoline 
is as great as the difference in per- 
missible compression ratio between 
regular and third grade gasoline. 

That’s why Ethyl Gasoline is 
cheap at 2c a gallon more than 
regular. 


Ethyl Gasoline Corporation, New York 


Compression Ratio 





0 100 200 300 400 500 600 700 800 900 
Units of Antiknock Value 
above Zero Octane Number 


Relation Between Compression Ratio and Units 
of Anti-Knock—For any given engine, this rela- 


tion is a straight line function, varying in position 





and slope according to the engine design. If you 





wish to see this curve for the engine you plan to 





use in 1935 models, the engineering laboratories 







of the Ethyl Gasoline Corporation will be glad to 
make appropriate tests and furnish data to you. 


for 


trade in Nebraska. Low has just re- 
trip | 









Washington, Aug. 31.—All the 
way across the United States, 
from North Carolina to Califor- 
nia with a stop in Nebraska, the 
enforcement arm of NRA has 
cracked down in recent days upon 
alleged violators of the auto- 


The North Carolina dealer to 


| court action, was the Joyner 
Chevrolet Co., of High Point. It 
| was enjoined in Federal District 
Court for violating provisions of 
| the code dealing with maximum 
hours, minimum wages, used car 
allowances, using new cars with 
speedometers disconnected, and 
| giving rebates in order to induce 
sales. 

In California, a restrainer has 
been issued against James W. 


en-| McAlister, Inc., and James W. 


| McAlister, enjoining both from 
| violating the trade practice pro- 
visions of the code. The defend- 
ants had threatened to violate 
these provisions both verbally 
and by bulletin. 

The Divine Motor Co., McCook, 
was the Nebraska firm made sub- 
ject to an order of the United 
States District court, restraining 
further code _ violations. Evi- 
dence presented showed the com- 
pany had made an allowance on 
a used car in excess of the per- 
missible maximum. 


IN THIS 
CORNER 








(Continued from Page 4) 


inlet. I followed by adopting a 
small float in chamber having fluted 
walls to let the fuel get around the 
float but to prevent its sloshing 
about. On this float was the point 
which closed the inlet. When I 
started building at Peoria in 1897-98 
I used this form. I know Frank 
used the lever type in the 1897 
model which was almost finished in 
the late summer of 1896 when money 
gave out. I think he did it be- 
cause he was afraid of my simpler 
but smaller and likely more delicate 
form. We discussed such matters 
every time we met. 

The 1891-92 first Duryea had a 
governor. It throttled the engine. 
So adding a float and its tank or 
| chamber had nothing to do with 
engine control. We had it. Later 
| we learned it was best to let the 
driver throttle. The main reason 
| why Duryea cars ran away from 
| everything on both sides in those 
early years was due to better engine 
control. Is it not so?—Charles E. 
Duryea, Philadelphia, Pa. 


Code News 


In reading through your valued 
publication we note that you devote 
some space to the publication of 
local news items and we therefore 
submit the following in the hope 
that they might have some editorial 
value. 

On the 22nd day of August a 
temporary restraining order was is- 
sued by Federal Judge J. A. Dono- 
hue of Omaha, Neb., against D. G. 
Devine of McCook, Neb., doing busi- 
ness as the D. G. Devine Motor Co. 
This is a preliminary action taken 
by the Nebraska State Advisory 
Committee against D. G. Devine for 
alleged violations of the Motor Ve- 
hicle Retailing Code. A permanent 
injunction is being sought against 
this firm and the hearing on the 
ease is set for Friday, August 31, 
1934. 








The regular monthly meeting of 
the Nebraska State Advisory Com- 
mittee was held at Grand Island 
on August 13, 1934. This meeting 
was presided over by Mr. Grant L. 
McFayden, chairman of the State 
Advisory Committee and practically 
all of the time of the meeting was 
devoted to a discussion and analysis 
of those questions which were pre- 
| sented to the National Advisory 
Committee during the session at 
Washington on July 23, 24, 25.— 
Richard J. Low, Code Commissioner, 
| Motor Vehicle Retailing Trade, State 
of Nebraska. 
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Buick Launches 
Sales Campaign 


Throughout U. S. 


THE INQUIRING REPORTER 


sero 


Today’s Question 


Have you considered the new dealer service stations? What 
are the advantages or disadvantages? Do you think the 
idea will be accepted generally? 


ser 


R. J. Stenger, wholesale and retail manager, Auburn-Chicago Co., 
Chicago: “We are not in favor of neighborhood dealers in the sense of 
feeders. We believe in working with super-service stations insofar 
as they can be feeders of prospects to dealers. Yet, under the 
present set-up, there are sufficient dealers numerically to work the 
territory through salesmen and other sources of prospects without 
investing in feeder stores. The dealers must concentrate on their 
own establishments and investments and they must naturally build 
their service departments up to the standards necessary to compete 
with super service stations.” 

* 


William B. Johnson, Johnson Chevrolet Co., St. Louis: “I do not 
think the neighborhood type dealership will work out. We have too 
many of them now but the super service idea for dealers is almost a 
necessity if you want to give your customers the best of service.” 


* * * 


B. J. Brady, city sales manager, Chevrolet Motor Co., Chicago: “I 
can best answer all three of those questions by stating that in my 
opinion the determining factor should be the quality rather than the 
quantity of dealers. I believe in awarding sufficient territory to each 
dealer to give him a proper return on his investment.” 

Rd * ca 


P. H. Morse, sales manager, H. L. Johnson Motor Sales, Inc., 
Terraplane-Hudson distributor, Syracuse, N. Y.: “We consider asso- 
ciate dealerships advantageous if they are limited according to po- 
tential sales in the community and do not conflict with business of 
distributor. We are for super-service idea 100 per cent. With modern 
equipment and definite price schedules at flat rates such service is a 
great drawing asset. The trend is in that direction.” 

co oe ed 

R. W. Hunter, of Weber Diebel, Ford dealer, St. Louis: “New 
deal too indefinite to consider neighborhood type dealership. The 
super-service idea for dealers too big a gamble but the super-service 
idea will become quite popular no doubt.” 

* a 

H. A. Dunn, vice-president and general manager, Bresee Chevrolet 
Co., Inc., Chevrolet distributor, Syracuse, N. Y.: “From our observa- 
tions, neighborhood type sales and service dealership plan is not 
satisfactory at this time. The super-service idea has certainly worked 
out well with this organization. It will become common because the 
public demands it. Dealers must eventually give super-service to 
survive.” 


* * 


* * * 


George W. Malcomson, city manager, Dodge Brothers, Chicago: 
“We have 27 zones in the city and suburban Chicago with a dealer 
in each zone and that is the limit we allow. Anybody who wants can 
call them neighborhood dealers, but we do not believe in additional 
feeder type dealers, because our policy is that the investment of our 
dealers must be protected. We encourage them to operate the best 
and most modern service departments. Some of them can, and do, 
maintain, super-service, and while that phase of the business cannot 
be overlooked they cannot afford to lose emphasis on the front door, 
or, in other words, the car sales angle.” 

* »* . 

A. W. Cross, general manager, A. W. Chapin, Inc., Buick and 
Pontiac, Syracuse, N. Y.: “We are watching neighborhood sales and 
service dealership experiments but reports on results do not seem 
satisfactory. Our organization is for super-service. It fills a demand 
from all types of customers and will become common as a matter of 
self-preservation on the part of dealers.” 

* ~ * 

Arthur K. Kerth, Plymouth Sales and Service, St. Louis: “I do 
not like the idea of the nelghborhood dealership but if I had not put 
in a super service station ten years ago I would have had some rough 
sledding the last few years.” 


Code Cuts Loss 
On Used Cars to 
Average of 75c 





| and can prove it with a bigger 
net income, will combine our 
efforts and keep faith with the 
Code administration, we can re- 
duce the number of unscrupulous 
operators to a small minimum. 
Our Code is helping the intelli- 
| gent high-grade operator, but is 
not doing-much towards making 
money for the poor operator, ex- 
cept making him sing the blues. 


(Continued from Page 3) 
remain in this most hectic type | 
of business as it has been op-| 
erated in the past by the major-| 
ity of dealers everywhere. 

We have always felt that with 
the reputation we have estab- 
lished and the business fair-play 
we have always tried to extend 
to our customers, we could in- 
crease our new car business if 
allowances were more or less 
equalized, instead of losing a cer- 
tain volume each year to the 
“chiselers”. This has been done. 
In other words, to summarize, 
some of these unscrupulous op- | 
erators in the past are now los- 
ing business and it has come to} 
the better grade dealer who has | 
tried to offer more to his cus- 
tomers than merely excessive used 
car allowances. Of course there 
are a few “chiselers” left who em- 
ploy under-handed methods to get 
the order, but if all of us who 
have really benefited by the Code, 


Import Duty on Cars 
Is Cut by New Zealand 
Washington, Aug. 31.—New 
Zealand, popular market for 
American automotive products, 
has reduced import duties on 
motor vehicles of all kinds for the 
remainder of this year, according 
to the Department of Commerce. 
The tariff on assembled cars 


and trucks is cut 5 per cent from 
60 per cent ad valorem to 55, 


Empire products is reduced from 
15 to 10 per cent. In the case of 
unassembled or completely 
knocked down vehicles, the im- 
port rate is 52.5 per cent with a 
7.5 differential for British-made 
products. 


Chicago, Aug. 31.—Launching a 
Fall sales campaign among deal- 
ers at a meeting this week in the 
Palmer House, Harlow H. Cur- 
tice, president of Buick Motor 
Co., said that the company’s mar- 
ket has increased 800 per cent 
through introduction of the low- 
priced series and that the dealer 
organization is 30 per cent larger 
now than a year ago. 

In addition to Curtice the 
dealers were addressed by W. F. 
Hufstader, general sales man- 
ager; F. A. Bower, chief engi- 
neer, and O. L. Waller, Chicago 
zone manager. 

Plans for an intensive cam- 
paign during September and 
October to boost sales to a high 
level were outlined and the deal- 
ers wound up the sessions by 
staging a drive-away of 300 new 
Buick cars from the _ branch 
headquarters. 

Analyzing the national situa- 
tion, Curtice declared that the 
drought has not noticeably af- 
fected automobile sales and the 
losses have been more than off- 
set in some sections by higher 
prices for crops. 

Hufstader told the dealers that 
the meeting here is similar to 
those being held throughout the 
country in connection with the 
Fall sales drive. 





Texas Dealers 


Fighting Code 


Brownsville, Tex., Aug. 31.—A 
fight is reported to be under way 
between the automobile dealers 
of the lower Rio Grande Valley 
of Texas and the NRA. Accord- 
ing to information received here, 
Louis Boggus, a dealer at Hardi- 
gen, informed L. H. Onderdonk, 
NRA co-ordinator, that he would 
not comply with the code orders | 
as to wages and hours. 

Boggus, it is said, was voicing | 
opinion of dealers which had} 
been expressed at a meeting} 
earlier in the week when they 
unanimously adopted a resolution | 
setting forth that they must 
either quit the code or quit) 
business. 

The resolution complained that | 
compliance was impossible be-| 
cause of the unregulated com-| 
petition and lack of compliance | 
in other industries, even in Fed-| 
eral purchases. 

A sweeping investigation has 
been started by five investigators 
for the NRA who came from San 
Antonio and Houston to aid 
Onderdonk. 

Refusal of Boggus to comply 
with orders from Onderdonk was 
followed by a declaration from 
NRA officials that they would 
prosecute any violations. 





Cautions New Buyers 
Against ‘Shady’ Deals 
Hartford, Conn., Aug. 31. - | 








while the differential in favor of | 


Arthur A. Nielsen, state chair-| 
|} man of the Motor Vehicle Code | 
| Authority has issued a warning | 
to prospective purchasers of the 
danger of doing business with 
| dealers who profess to disregard | 
the code. Dealers who have} 
|}granted over-allowances have | 
been known to pyramid handling 
charges on the new car in such 
fashion that the final charge was 
excessive, the warning pointed | 
out. 

The statement also called at- | 
tention to the danger of signing 
finance papers in blank, point- | 
ing out that a disreputable dealer | 
may subsequently tie the buyer | 
up to harsh and costly terms. | 
Purchasers who do business with 
reputable firms benefit by getting 
protection against inflated deliv- 
ery charges and assurance that 
the car purchased is actually new 
and lives up to representations, 
the warning stated. 


ADN Answers Complaint 
of Dealer from Maine 


(Continued from Page 3) 


tising as regards a Competitor,” 
says: 

“No retailer shall use advertising 
which refers inaccurately in any 
material particular to any com- 
petitor or his merchandise, prices, 
values, credit terms, policies, or 
services.” 

May I refer you then to Section 
B, Marketing Rules, Paragraph 111, 
which says: 

Charges for financing retail con- 
ditional sales shall be upon an equit- 
able basis to customer and dealer. 
No dealer in financing conditional 
retail sales shall charge a lower 
than the lowest or a higher rate 
than the highest rate charged by the 
regularly established finance com- 
panies operating in the same district 
as the dealer. 

Farther back in this same section, 
Paragraph VIII, they read: 

A dealer shall, on delivery of a 
new car from the manufacturer, in- 
spect and ascertain that the speed- 
ometer on the new car is connected 
before using the car for any pur- 
pose. A dealer shall not disconnect 
the speedometer or permit it to be 
disconnected. The purpose of this 
provision is to insure the customer 
having full knowledge of the mile- 
age traveled by the motor which is 
offered for retail sale.” 

I really think that this covers the 
questions raised in paragraph three 
of your letter. Most of these pro- 
visions were written into the Code 
by the Consumer Board in Wash- 
ington, D. C. 

If the acceptance 


of these pro- 


| visions by the Motor Vehicle Retail- 


ing industry as a whole implies that 
the practice as prohibited by these 
provisions were common among auto- 
mobile dealers, then the answer is 
this: If these practices were not 
common, the Motor Vehicle Retail- 
ing industry as a whole should have 
at that time refused to accept these 
provisions on the basis that the 
practices were not common to the 
industry and to include such pro- 
visions in the Code was incriminat- 
ing to the industry. 

If the space had not prohibited it, 
I would have made a similar com- 
parison to the one you make of com- 
paring the Code to the 18th Amend- 
ment. Personally, I was very much 
opposed to the 18th Amendment on 
the grounds that you cite in your 
letter. You people in Maine should 
know how these prohibitory liquor 
laws work. You had years of ex- 
perience before any of the rest of 
us got started. 

I feel that great progress towards 
temperance was being made in this 
country before prohibition became 
effective. When the famous erst- 
while 18th Amendment and Volstead 
Act became law, all educational 
efforts directed toward temperance 
were dropped. Personally, I think 
that was the real weakness of the 
18th Amendment. No law can be 
enforced without popular approval. 
If the public opinion generally is in 
favor of a certain idea, a law to 
support such an idea is unnecessary. 
It is on this basis that I wrote the 
editorial in the August 18th issue. 

In my closing sentence I said: 

With the publie demanding that 
the dealer with whom it deals live 
up to the code, outside forces will 
be unnecessary. 

The first step in reaching such a 
Utopia would be to sell the public 
on the values of the Code to the 
public. Now, if you were selling an 
automobile to a customer, certainly 
you are not going to point out the 
weak points of the automobile. You 
will point out the advantages the 
car will have for him. In trying to 
suggest a sales talk for the dealer 
who is trying to sell the Code to 


Canadian AA Selects 
Stapells as President 
Montreal, Can., Aug. 31.—Rich- 


ard A. Stapells of Toronto has | 
the | 


been elected president of 
Canadian Automobile Assn., suc- 


ceeding the late Dr. P. E. Doo- | 


little, “father of the Trans- 
Canada Highway,” with whom 
Stapells was closely associated 
for many years in CAA activi- 
ties. W. H. McIntyre, of Ottawa, 
president of the Ontario Motor 
League, presided at the annual 
meeting of the association, in 
Toronto. 

Following preceding, the presi- 
dents of the several provincial 
motor leagues were elected vice- 
presidents of the national organ- 
ization. W.G. Robertson, general 
manager of the Ontario Motor 





the public, naturally I picked out 
those features of the Code from 
which the public would derive its 
greatest benefit. 

So far as the older order of things 
is concerned and our possibility of 
going back to that order, I think 
that the time is not far distant when 
the Government will step back out 
of the picture. On the other hand, 
the old order of things, as you pre- 
fer to call it, in my estimation had 
at the beginning of 1933 reduced 
this country to just about the low- 
est possible state of disorganization 
under which any organized govern- 
ment or community could continue 
to exist. It was very necessary at 
that time to take some drastic ac- 
tion. I would venture to say that 
if drastic action had not been taken 
at that time, the possibility of re- 
turning to the old order would be 
much more remote than it is at the 
present day as the result of having 
taken drastic action. 

We on the Automotive Daily News, 
have consistently advocated that just 
as soon as business is in a posi- 
tion to stand on its own feet, all 
Codes and other forms of govern- 
mental supervision should be erased 
from the books. 

I appreciate very much your en- 
closure of the questionnaire with the 
tabulated answers. This material is 
just exactly the type we would like 
to have from dealers throughout the 
country. If there is any _ high- 
handedness or log-rolling in the 
question of the Code or Code En- 
forcement, certainly it should be 
exposed. 

Reactions from the majority of 
dealers throughout the country 
would indicate to us that the Code 
has brought real benefit to them. 
A great deal of misunderstanding 
about the Code has been brought 
about through the misinterpretation 
of its provisions or through con- 
flict between the rulings of the NRA 
and the Motor Vehicle Retailing 
Code authorities. 

If we found any evidence whatso- 
ever which pointed to the fact that 
the majority of dealers were being 
injured rather than helped by the 
Code, we would be the first to come 
out and condemn it in part or in 
full as the case may be. 

In this questionnaire on the ques- 
tion which you quote, “Have you 
ever voted for or had any voice in 
the election of our Code authori- 
ties?” may I, without appearing ar- 
gumentative, ask the question, 
“Were you among the 32 dealers in 
the state of Maine who took part in 
the election of code authorities and 
if you were not, why were you not? 
Were you barred or banned in any 
way from taking part in this elec- 
tion, or was your failure to take 
part due to indifference or pique?” 
This question I think is fair and 
important. If the 178 dealers who 
did not take part in the election 
failed to take part, due purely to 
indifference, then it does seem un- 
fair that they should criticize the 
decisions made by the 32 who were 
interested enough to take part in 
the proceedings. 

On the other hand, if the small 
minority of 32 could rule out the 
large majority of 178 by some sub- 
terfuge or other, certainly it seems 
to me that a New Deal with re- 
election is in order. 

I hope you will pardon the length 
of this letter but the fairness of 
your letter led me to believe that 
you would be willing to listen to 
our side of the story. We shall be 
very glad to hear from you from 
time to time on conditions in your 
state—W. C. Callahan, Managing 
Editor, Automotive Daily News. 


| 
League, was re-elected secretary- 


treasurer of the CAA, a position 
he has held since its organization. 


Wisconsin Road Group 
Disputes Tax Diversion 
La Crosse, Aug. 31.—Opposi- 

tion to any and all diversion of 

highway funds in the state was 
expressed in a resolution adopted 
by the Wisconsin County High- 
way Commissioners’ Assn. at its 
annual mid-summer meeting Aug. 

23 and 24 here. 

The association further de- 
clared that if a decline in rev- 
enues make a reduction in ap- 
propriation necessary, it suggests 
that the reduction be made from 
funds now being diverted from 
highway uses. 





(Continued from Page 1) 
in | 


convertible models are done 
leather. Arm rests are provided 


for those in the front seats. Front | 


seats are adjustable as are the 
clutch and brake pedals and 
steering column. 

The luggage compartment 
which provides 8% cubic inches 
of space, is located directly back 
of the rear seat and is formed 
by the body itself. It is accessible 


by lifting the back of the rear | 


seat. 


The front compartment is com- | 


pletely insulated from engine heat 
making it comfortable both Sum- 
mer and Winter. 

One of the features of the 


Straight Eight motor is a supple- | 
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Auburn Announces New 1935 Models 6’s and 9s 


Four Styles are Offered 
With Many Improvements 


to that used in the 1934 models | 
but it contains several refine- 
ments. It develops 85 horsepower 
at 3500 R.P.M. Most of its fea- 
tures are similar to the eight. 

Air cooled generators are pro- 
vided and Startix also is stand- 
ard on both lines of cars. 


All models are equipped with 
hydraulic brakes. 


One of the _ greatest 
made in the 1935 cars, according 
to Auburn officials, is the “ride,” 
which has been effected through 


strides | 





car balance, shock absorbers, 
spring, long wheelbase, size of | 
wheels, reduction of unsprung 
weight, placing seats lower on the 


The Front Compartment 


Here is the front seat of the Auburn 1935 six sedan. 


| to the Federal Administration to | 


Style and Class Combined 


& 


Institute Head 


Advocates Curb 


On Federal Rule 


Titusville, Pa., Aug. 31.—A plea 


turn from an emergency govern- 


| ment and to return to one of 


| order their 


so that men may plan and 
affairs with assur- 


law, 


| ance and confidence, was voiced 


| here 


| tute. 


this week by Axtell 
Byles, of New York, president 
of the American Petroleum Insti- 
Byles expressed the per- 


sonal belief that only by such 


J. | 


| Auburn’s new 85 h. p. six sedan for 1935 is built on 120-inch wheelbase. 


the “above the mass” class. 


ve 





| means can the strain upon fed- | 


| eral 


| assume the burden. 


| control 


credit be relieved = and | 
| private investment and initiative | 
He advo- 


also limitation of federal 
over the petroleum in- 


cated 


| dustry to the supply of raw ma- | 
terial. 
Declaring that regardless how 


| necessary governmental 
may have been during the crisis, | 


long 


control 


the country cannot recover so/| 


as it continues, 


Byles ex- | 


| pressed the opinion that prohibit- 
| ory rules are no more successful | 


in their application to 
| than to the liquor traffic. 


industry | 
During | 


| the past year, he said, rules sup- | 


| posed to govern the petroleum 


| industry were broken by the un- 


| 


co-operative to their profit and | 


| the industry’s detriment. 


Byles explained 
government nor industry can af- 


| ford to issue edicts or make rules 


form-fitting and adjustable, providing increased roominess. 


mentary cooling system. This is 
made up of a copper tube located 
in the water ways surrounding 
the valve ports and fed by water 
from the water pump, sprays a 
constant stream of water around 
the valve seats and valve ports. 
In addition to protecting the 
valves, this cooling system, which 
extends the entire length of the 
block, also tends to prevent block 
distortion due to abnormal heat 
caused by sustained high speed 
driving. 

The engine of the six is similar 


The seat is | Which are flouted, and asserted 


| that people are realizing it is | 
| impossible for a committee, board, 


chassis frame and lowering the | or authority to regulate, mandate, 


center of gravity. 
On the eight, front springs are 
two inches wide and 42 inches 


long and the rear are of the| 


long. 
cov- 
rub- 


same width and 56% inches 
They are fitted with metal 
ers. Spring shackles have 
ber bushings eliminating 
necessity of lubrication. 
The X-plus-A frames are 
in both models. In addition 


used 


the | 


| 
| 


or regiment the complex and onde | | 


less operations of so vast an 
industrial undertaking. 


| tions of the X-members and side 


| 
| 


they | are: 


in conjunction with 
the bracings, eliminate twisting 
and weaving. In addition four 
cross members are used. 

The body types on both models 
Four Door Sedan, Two Door 


rails. These, 


have box sections running from | Brougham, Convert ible Five 


the ends of the frames to points | Passenger 


about 12 inches inside the junc-! 


Phaeton Sedan and 
Convertible Cabriolet. 


1935 Auburn Straight Eight Sedan 


Fe as 


The three-quarter front view of the four-door sedan. 


Wheelbase is 127 inches. 


that neither | 


| The r 


| sedan, 


This is Auburn’s bid for fame in 


The Auburn Rear Seat 


rear compartment of the 1935 Auburn straight eight four-door 
Seats are upholstered in broadcloth. Among other conveni- 


| ences are ash trays, togel grips, robe and foot rails, and a beam light. 


Washington, Aug. 31.—Although 
disastrous drought points to the 
apparent contrary, farm income 
in the United States will be 
larger in 1934 than last year, ac- 
cording to announcement’ by 
Louis H. Bean, economic advisor 
of the Agricultural Adjustment 
Administration. A tremendous 
factor in the increase will be the 
distribution of $779,402,000 in 
benefit payments to producers 


and livestock control programs. 

Four types of agricultural pro- 
ducers, residents of every section 
| of the country, will share in this 
| Sreat disbursement on the part 
of the Federal Government. 





programs in which 
participated are those for the cur- | 
| tailment of wheat, cotton, corn- 
hogs and tobacco. 
| In 24 states where the ravage 
| of the drought has been most se- 
| vere, benefit payments will con- 


4 | stitute the only source of income 


The car is powered by 


a Lycoming engine developing 115 h.p. 


to many farmers, it is pointed 
| out by Chester A. Davis, admin- 
istrator of the AAA. Among 
these, the Government will dis- 
burse a total of $587,600,000 in | 
rental and benefit payments. 
| Moreover, this money will be | 
| made immediately available for | 
the total of $150,000,000 already | 
distributed in states classed as | 
emergency and secondary 
drought areas, corn-hog and the 
second installment of the wheat 


co-operating in Government crop | 
California, $6,064,000; Colorado, $7,- 
| 057,000; Connecticut, $890,000; Del- 





The | 
they have | 


| Island, 


IF armers’ ’34. Ria More 


| Than Last Year, AAA Finds 


payments are to be made at once. 

Large and imposing though 
they are, the benefit payments 
distributed in a single state do 
not reflect accurately the total 
economic effect of the program, 
Davis declares. 

Just how each major political 
subdivision will benefit in the dis- 
tribution of the $779,402,000 fund 
is illustrated below: 

Alabama, $20,557,000; Arizona, 
$1,359,000; Arkansas, $23,456,000; 


$266,000; Florida, $1,122,000; 
Georgia, $19,690,000; Idaho, $8,472,- 
000; Illinois, $43,331,000; Indiana, 
$28,589,000; Iowa, $76,624,000; Kan- 
$66,220,000; Kentucky, $15,168,- 
000; Louisiana, $11,440,000. 

Maine, $5,000; Maryland, $2,343,- 
000; Massachusetts, $734,000; Michi- 
gan, $5,358,000; Minnesota, $18,829,- 
000; Mississippi, $23,183,000; Mis- 
souri, $33,616,000; Montana, $13,101,- 
000; Nebraska, $41,485,000; Nevada, 
$128,000; New Hampshire, $63,000; 
New Jersey, $281,000; New Mexico, 
$2,945,000; New York, $760,000; 
North Carolina, $21,735,000; North 
Dakota, $33,074,000; Ohio, $23,044,- 
000; Oklahoma, $39,767,000; Oregon, 
$6,717,000. 

Pennsylvania, $2,257,000; Rhode 
$5,000; South Carolina, $13,- 
846,000; South Dakota, $24,535,000; 
Tennessee, $14,494,000; Texas, $93,- 
981,000; Utah, $1,583,000; Vermont, 
$109,000; Virginia, $5,145,000; Wash- 
ington, $12,945,000; West Virginia, 
$681,000; Wisconsin, $10,194,000; 
Wyoming, $1,154,000; Puerto Rico, 
$1,000,000. 


aware, 


sas, 
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$104,000 Wheat Benefit 


Compliance, Not Force 
Is Aim of Code Chiefs 


By E. M. LUBECK 


Detroit, Aug. 31.-The majority , 
of the automobile dealers’ finan- | 
cial statements show they are en- | 
joying better business and mak- | 
ing better profits this year under | 
the Motor Vehicle Retailing Code | 
before in the history | 
of the business. However certain 
violations by a few scattered | 
dealers, together with non-com- | 
pliance of the Code by another | 
few dealers is causing consider- | 
able concern among the rank and 
file of the dealer body in general. 
The complaint is that the viola- 


than ever 


tors are not being brought to 
time and that the continued 
violations are interfering with 


their business. 

Investigations during the past 
few weeks disclose the fact that 
99 per cent of the dealers in| 
Michigan favor the Code in every | 
particular. But in favoring the | 
Code they also urge a more dras- 
tic move on the part of the Code 


authorities in dealing with the 
complaints already brought to 
their attention. The investiga- 


tion further shows that contrary 
to the report “that unless some- 
thing is done the Code will have 
to go by the boards,” not a single 
dealer has any thought of aban- | 
doning the one plan which has | 
permitted him to show a profit in 
his business this year. The deal- 
ers who have entered complaints 
about other dealers want action, | 
and not side tracking. 


Code Chiefs are Ready 
Reports prior to the investiga- 
tion indicated that certain viola- | 
tors were openly defying the au- 
thorities and that the complain- 
ing dealers continued to be har- | 
assed by the operations of those 
violators. Over allowances by 
the offending dealers have been 
the main causes of the difficul- 
ties. 
Further investigation showed 
that all complaints had been filed | 
in proper form, that all affidavits | 
have been properly filled out and 
that all testimony and other 
documentary evidence was in 
proper order, and that regardless 
of the complaints of the dealer | 
that no action has been taken, 
the Code authorities are on the 
job and proper action is in sight. 
However, one big point has 
been overlooked by the dealers as 
a whole. That is, that with over 
1,500 dealers in Michigan less than 
one per cent of the total number 
has been accused of code viola- 
tions, according to the actual 
number (11) of cases filed at the 
present time. Each of the alleged 
violators has a place of business 
in a town of less than 2,500 popu- 
lation. Of these, two have openly 
defied the authorities. On the | 
grounds that they have not} 
agreed to the Code, and have a} 
right to run their business as 
they see fit, they even have gone 
so far as to engage attorneys to | 
defend their cases if action | 
should be taken. 
Clean Hands in Cities 
Not a single complaint is on 
file at present against any deal- 
er in any of the larger cities, and 
with 100 per cent compliance from | 
the larger operators, the Code 
Authorities state that Michigan | 
appears to be almost simon pure 
on the Code. The complaints 
against the smaller dealers sim- 
mer down to what might be 
called “sales alibis’” on the part 
of the larger and complaining 
operators. Several complaints are 
based on salesmen’s reports that 
this or that dealer beat them out 
of a deal by over allowances, | 
which complaints have not been 
fully substantiated. Only two real 
non-compliance reports are ac- 
tually serious. They allege re- 
peated over-allowances on cars 
which the complaining dealers 
have appraised according to the 
book values. The two dealers in 
question are said to have allowed 
as much as $80 in excess of the 
book prices. 
Code authorities are reluctant | 


to press action against the lesser 
offenses which have been regis- 
tered because an effort is being 
made to effect compliance rather 
than rigid enforcement. This is 
because of the small number of 


| cases on the docket at the present 


time. Further, the authorities no 
longer have the power to haul an 
offender into their office and 
assess a fine, that jurisdiction be 
only permissable in the district 
court. Dealers who feel that the 
offenders should be brought in 
and punished, are cautioned that 
the Code authorities have no de- 
sire to make martyrs of the 
small offender. On the other hand, 
they are looking for some big 
operator to be hauled up, and, 
regardless of his size, give him 
the limit for the salutory effect 
it may have on the smaller deal- 
er who thinks he is immune at 
present. 





To Auction Equipment 


of Bennett Pumps Corp. 

Muskegon, Mich., Aug. 31. — 
Machinery and equipment of the 
Bennett Pumps Corp., manufac- 
turer of service station equip- 
ment, are to be auctioned off at 
10:30 a. m., Sept. 6, it has been 
announced. All machinery and a 
quantity of completed products 
are to be sold in piecemeal lots. 
The plant is to be open for exhibit 
two days in advance of the sale. 

Last year an effort was made to 


revive the company after its 
business was removed to an east- 
ern city by Service Station 
Equipment Co., Ltd., who had 
purchased the former Bennett 
unit. 
Safety Tour 
New York, Aug. 31.— Harold 


Fowler, deputy police commissioner 


| Monday broke a bottle of champagne 


over the bow of a _ special land 
cruiser at Bowling Green and started 
the cruiser on a state-wide safety 
tour, during which the gospel of 
safety will be preached in virtually 
every city in New York state. The 
tour is destined to bring about a 


reduction of motor accidents during 
the closing quarter of the year. 


Checks Go to Producers 


Washington, Aug. 31.— Pay- 
ments on the second instalments 
of benefits due to co-operating 
wheat producers under the Agri- 
cultural Adjustment Administra- 
tion’s 1933 wheat adjustment con- 
tract, now total $104,429.43, offic- 
ials of the adjustment adminis- 
tration announced today. Pay- 
ment of the second instalment of 
the benefits follows the approval 
of the certificates showing that 
the producers have complied with 
the terms of their contracts. A 
total of 3,156 checks have been 
forwarded to farmers in 11 
states. 

The payments on the second 
instalment of the benefits are ex- 
pected to total approximately 
$80,000,000 in addition to the $68,- 
000,000 that has been paid out on 
the first instalments. 

Approximately 150,000 compli- 
ance certificates have now been 
received from. practically all 
wheat states. Certificates are now 


being received at the rate of 
about 10,000 daily. There are ap- 
proximately 580,000 wheat con- 
tracts. 


Wheat section officials point 
out that the auditing of the com- 
pliance certificates also clears 


the way for payment of the first 
instalment on the 1934 adjust- 
ment payment, which will total 
approximately $70,000,000 and are 
payable in October, without fur- 
ther auditing. 

The payments now being made 
are net to the farmer, as his pro 
rata share of the costs of the 
local wheat production control 
association is deducted from the 
second payment before the checks 
are sent out from Washington. 


To Produce Trailers 
Sparta, Mich., Aug. 31.—Plans for 
production of automobile housetrail- 
ers on a large scale here have been 
announced with the obtaining of an 
option on the Welch-Wilmarth plant. 
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e Standard Oil Co. H 
Estimate 1,500,000 Car os “SFIILProot” Bottle Studebaker Adds 95 New 
few Haven, Conn., Aug. 31.— e 
Radios are Now Un Use Striking in a new direction in Outlets Since June 25 


~ bye os “bootleggers,” the 

———— andard Oil Co. has i 

New York, Aug. 31.—Eighteen | for the entire year of 1934. This | single-service paper fonts South Bend, Ind., A 

radio set manufacturers furnished | averages 1,108,000 sets. Thus, by| for motor oil which are now be-| total of 95 ne de ae rs 

the Market Research Department | the winter of 1934, there will be| ing used by 15 Socony stations tributor: doled eee 

of the Columbia Broadcasting | approximately 2,000,000 automo-| in this city and eventually, it is lli 7 os = meadobaker 

System with figures on the num-| bile radio sets in the United] understood, will become stand- a G ae — of 
. 20, inclusive, ac- 


ber of automobile receiving sets | States, CBS estimates. ard throughout the country. cording to 
an announcement by 


sold during the first six months - Announcement of the firs 
> rst sales > 
of 1934. Philadelphia Group of Mobiloil in the new package George D. Keller, general sales 
These figures range between . _._| was made by H. S. Hinkle, presi- | ™#"48er of the Studebaker Sales 
400,000 and 600,000 sets—an aver- Renews Annual Picnic | dent of the National Folding Box | CFP. of America. 


age of 486,550 automobile radio} Philadelphia, Aug. 31.—Mem-j|Co. here, which developed the} “These dealers bring our total 


sets sold from January to July| bers of the Philadelphia Auto| mew container in co-operation|of new dealers and distributors | 


1934. Trade Assn. held a picnic at the | with the Standard Oil Co. and] signed since Oct. 1 

1 .€ . 1, 1933 58. 
Through a manufacturer of| Philmont Country Club, Aug. 21. | perfected it after an experimental | Oct. 1 is the date on nea = 
equipment which is used on all| The event marked the renewal | period of two years. announced the new Studebaker 
= radio sets, CBS|of an annual custom which in a “Skyway Style’ models. Since 
earned that actual production for| recent years had been temporar- y oye that date we hav ic 
the first six months of 1934 was| ily abandoned. New Airliner than 55,000 om,” ce a 


approximately 600,000 sets. From early afternoon until late | ., Wayne, Mich., Aug. 31. = What is 

Th ; : ‘ ( L said to be the world’s fastest tri- A list of new dealers and dis- 

: ©se figures, with the statist- | evening executives, salesmen and] motored airliner was announced here tributors signed f rs ae 

ics of 1933, indicate that there| other employes of automobile | today by the Stinson Aircraft Corp.|tg A F 20 ’, “ — wm © 
are at present approximately 1,-| firms and their guests enjoyed | The new liner, which has been under| a é + 

rk.: tngland, R. M. Hankins; Tru- 


500,000 radio sets installed in| themselves in the clubhouse and | development for the past two years, : Poy 
claims a top speed of better than eee Motor Co.; Calif.: Los Banos, 





wae of th == grounds. The committee JD) three miles a minute, and an|q sg eorees Niles, Ed Rose; Oxnard, 
ix oO e 18 manufacturers | charge consisted of Ray A. Erwin, | actual cruising asl Go toms of Gordon s Garage; Redondo Beach, Neil 
who reported gave their estimate | George H. Thornton and Ad Seltz.! 160 miles per hour. ae oe Cites yo ie Wace Whelan eons 

, ial eet as 2 ee ete saT age, - vers, afiana Grove 
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Motors; Idaho: Benners Ferry, Lynn's Serve 
ice Station. 

Ill.: DuQuoin, Williamson Motor Sales; 
Kewanee, Kewanee Motor Sales Co.; Min- 
onk, Leiken Garage; Monmouth, Weigand 
Motor Co.; Mt. Vernon, Buckham Motor 


Co.; Staunton, Staunton Service Garage; 
Ind.: Angola, Broughton Motor Sales; Hunt- 
ington, Feighner-Hartman Motor Sales; 


Valparaiso, Coffin Motor Sales; 


| Warsaw, Hartsock Motor Sales; Iowa: An- 


amosa, Frazer Garage; Cherokee, Yeager 
Sales; Jefferson, Green County Motor Co.; 
Mondamin, Evan Noyes; Sac, Sac Battery 
& Elec. Co.; Tracr, Stanley Seva. 

Kans.: Amy, Walter Herndon; Chanute, 


Carter Oil Co.; Osawatomie, Francis Craw- 
ford Motors; Waverly, C. L. Cook; Wich- 
ita, Vaniman-Cooper Co.; Ky.: Richmond, 
Si Minter Motor Co.; Vanceburg, Pollitt 


Motor Co.; La.: Minden, M. O. Dennis; 
Maine: Ellsworth, State Street Garage; New- 
port, Ralph J. Kimball; Nobleboro, Hudson 
H. Vannah; Md.: Annapolis, Deluxe Serv- 
ice Station, Inc.; Havre de Grace, Pitcock 


Bros.; | Mass.: Leominster, City Garage; 
Springfield, Franklin Motor Co.; Worcester, 
Central Motor Sales Co., Inc.; Worcester, 


Herbert J. Moran, Inc.; Minn.; Fulda, C. F. 


| Coburn; Wells, J. H. Redmond; Mo.: Le- 


banon, Hooker Garage; St. Louis, The 
Motorie; Mont.: Conrad, Conrad Refining 
Co.; Dutton, Goodwin Odden; Nebr.: Craw- 
ford, Robert Hey; Gering, F. B. Raser; 
N. J.: Mt. Tabor, Mt. Tabor Garage; 
N. Mex.: Roswell, Hunt Motor Co 

N.Y.: Nineveh Jct., Earl W. Shapely; 
Poughkeepsie, Owens Motor Car Co.; Syr- 
acuse, O'Connor Sales Co.; N. C.: States- 
ville, R. & H. Oil & Tire Co., Inc.; Ohio: 
Akron, Swope Motor Sales; Ashtabula, Cal- 
lender Motor Sales; Covington, Van's Auto 
Service; Latty, Vogel Motor Sales; Marion, 
Holloway Motor Sales; Middleport, Russell 
Auto Sales; Minerva, Kenner Motor Co.; 
Plain City, Plain City Motor Sales; Upper 
Sandusky, Schecks Service Station; Okla.: 
Alva, P. B. Noah Co.; Enid, D. H. Smith; 
Ore.: Corvallis, M. A. Rickard; Portland, 
Hal Hillman Motors. 

Pa.: Ashland, William Balkus; Bloomsburg, 
Eugene W. Robbins; Du_ Bois, Emanuel 
Dym; Forty Fort, Davis Motor Co.; Hunt- 
ington, Heffner Motor Co.; Philadelphia, 
Paul S. Keiser; Warren, C. C. Smith Co., 
Inc.; Tenn.: Johnson City, Freeman Motor 
Co.; Tex.: Abilene, L. L. Petty; Plainview, 
W. O. Speck; Utah: Brigham City, Box- 
elder Motor Co.; Wash.: Ellensburg, Elmer 
Jacobson; Garfield, H. D. Hume. 

W. Va.: Buckhannon, W. R. Grose; Sis- 
tersville, Reynolds Motor Sales; Wis.: Ash- 
land, Kamm Garage; Cambria, David 
Vaughan; Cumberland, M. E. Ritchie; Fe 
nimore, C. V. Lemanski's Garage; Madison, 
Paramount Motors; Milwaukee, Furey Mo- 
tors; Milwaukee, Giersch-Gagnon _ Motor 
Sales; Milwaukee, Zenoff; Phillips, Len A. 
Meier; Pt. Washington, Oscar J. Galles; 
Wyo.: Sheridan Kennedy Auto Service. 





Vesper to Speak 
To Twin Cities 
Dealers’ Group 


Minneapolis, Minn., Aug. 31.— 
F. W. A. Vesper of St. Louis, 
president of the National Auto- 
mobile Dealers’ Assn. and chair- 
man of the national control com- 


| mittee, the code authority of the 


| motor vehicle retailing trade, will 








be in Minneapolis and St. Paul 
Sept. 5. to address a state-wide 
meeting of automobile dealers, 
according to an announcement by 
Arnon N. Benson, executive sec- 
retary of the Minnesota Motor 
Trades Assn. Vesper at one time 
was engaged in the implement 
business in Minneapolis. 

Vesper will come here as the 


| guest of the Minnesota state ad- 


visory committee, the state code 


| authority for the retail motor 


trade of which C. L. Holt of Min- 
neapolis is chairman, and the 
Twin City Automobile Dealers’ 
Assn., of which J. R. Fry of St. 
Paul is president. 

After the meeting Vesper will 
leave on a vacation trip in north- 
ern Minnesota as the guest of the 
executive committee of the Twin 
City Automobile Dealers’ Assn. 


Start ite te Chee 
Old Cars Off Streets 


Salt Lake City, Utah, Aug. 31.— 


| The Salt Lake City police depart- 


ment has started a determined 
fight to keep old, decrepit, dan- 
gerous automobiles, buses and 
trucks off the streets. Used car 


| dealers, garage owners and the 


newspapers are giving hearty 
support to the plan. 

“It is a well known fact,” said 
W. L. Payne, chief of police, 
“that after metal has become old 
and subject to continual pound- 
ing it becomes crystalized and 
constitutes a safety hazard.” The 
chief said that what goes for old 
ears also applies to old, worn- 
out trucks and buses. 








the 


th Dimension 


The News of Automotive Advertising 
By RAY BLACKWELL 


A 


Adams were for many years 

associated with the Campbell- 

Ewald Co. before joining with 

Theodore MacManus this spring. 
a * a 

PHILIP J. KELLY. assistant 

tire sales manager and formerly 


advertising manager of the B.| 


F. Goodrich 
Co., is leaving 
this organiza- 
tion to become 
associated with 
Meldrum 
& Fewsmith, 
Cleveland ad- 
vertising 
agency. 

Kelly, prom- 
inent in the 
activities of the 
Association of 
National Adver- 
tisers, serving two terms as vice- 
president, joined the Goodrich 
organization in 1927 following ex- 
tensive experience as a salesman, 
dealer, and an advertising and 
sales promotion executive in 
automotive, rubber and _ allied 
fields. 





P. 


J. Kelly 


* * * 


IN EARLIER ISSUES we have 
reported the advertising gains 
made in the newspaper and maga- 
zine fields and in both instance 
the automotive industry led the 
parade. Automotive lineage in 
newspapers is up 44.2 per cent for 
the first six months of this year 
over the corresponding period a 
year ago and magazine publish- 
ers may feel justly proud over an 
increase of 53.8 per cent in pas- 
senger car advertising for the 
same period. 

As impressive as these gains 
seem to be, they look almost in- 
significant when contrasted to 
the strides made by farm papers 
for the first half of this year. An 
analysis of passenger car and 
truck expenditures in 32 local 
and six national farm papers 
show an increase in expenditures 
of 870.8 per cent. 

This almost incredible gain, it 
must be remembered, is brought 
about largely by the fact that for | 
the past several years the farmer 
has been looked upon by the 
manufacturer as a pretty poor 
sort of a prospect. This year, 
however, due to increased crop 
prices and government subsidies, | 
John J. Farmer has become a 
person well worth cultivating by | 
any car manufacturer interested 
in increased sales. 

Both local and national farm 
papers have shared in the larger 
expenditures. For example, a 
group of local farm papers in the 
middle west including Wallaces’ | 


Farmer, Nebraska Farmer, The | 
Farmer, Prairie Farmer and 
Wisconsin Agriculturist carried | 


15 times the volume of passenger | 
car and truck advertising for the 
first six months of this year than | 
they did a year ago. In the na- 
tional farm field Country Gentle- 
man, Country Home, Successful | 


Farming and Cappers’ Farmer | 
show collectively a gain of 258 | 
per cent. 


Listed below is the advertising 
expenditures in 32 local and six | 
national farm papers for the first 
six months of the year for both 
passenger cars and trucks: 


Passenger Car Advertising Ex- | 
penditure in Farm Papers 
First Six Months 1934 
Plymouth ............-$ 72,889.00 
ST sce paceneeeeds 49,421.00 
ee ewe rela es 37,333.00 | 
EE nes a cseceees 36,941.00 | 
ee a ae 21,298.00 | 
I 19,540.00 





S ANNOUNCED in the mid-week issue of ADN the 
advertising of the Pontiac Motor Co. will in the 
future be handled by MacManus, John, Adams, Inc., De- 
troit advertising agency. All three of the prinicpals of 
this organization are widely known throughout the auto- 
mobile industry. There hardly is a motor car being manu- 
factured today that has not benefited some time or other 


by the creative writing and p 
W. A. P. John and James R.@— 


lanning of the principals. 
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Twin Cities Find | International Announces 
Most Complaints | New Line of Six Trucks 


Are Unfounded | 
. (Continued from Page 1) 


Minneapolis, Minn., Aug. 31. —| all of the new Internationals are | employed 


| 


in models C-35 and 


| The majority of the 100 com-| powered with six-cylinder motors. | C-40, the FBB engine of Inter- 
| plaints heard by the executive| They are the C-35, rated at 1% national design and construction 
committee of the , Twin Cities | to 2 tons; C-40 of two to three used in this model has replace- 
Automobile Dealers’ Assn. have! tons; C-50 of three to four tons: ‘i 


able cylinders, exhaust valve seat 
inserts, replaceable precision- 
type bearings and other features 
contributing to economy and ef- 
ficiency. The C-50 engine is 
3%x4%, has a displacement of 
278.7 cubic inches and develops 
82.3 horsepower at 2,800 r.p.m. 


been judged unfounded and dis- 
missed, the committee has pub- 
licly announced. 

This committee is the Twin 
Cities national recovery adminis- 
tration code authority for settling 
disputes pertaining to the motor | 
vehicle retailing trade. 


C-55 of 3% to 4% tons, and C-60 
of four to five tons. 

The two heaviest duty models 
are alike in design except for the 
rear axle, the C-55 having a spiral 
bevel drive-gear type, while the 
C-60 employs a double-reduction 
| axle with herringbone gears for 


| 
| 











Studebaker ............ 13,500.00} It reported 20 justified com-| the first reduction. The power | governed speed, with a peak 

| Chrysler o8640 sod DEORE 4,500.00 | plaints settled by adjustments at! plant is the six-cylinder Interna- | torque of 191 pound-feet at 800 

- | costs ranging from $25 to $500.| tional model FBB-3 of the valve-|1-p-m. The rear axle is of the 

| $225,422.00 | Three of the cases were referred | jn-head type with replaceable| Spiral bevel gear full-floating 

|Motor Truck Advertising Ex- = the Department of Justice at| cylinders, valve seat inserts and | type. 

| penditure in Farm Papers vasamngren, and one was re- other important features. This The streamline design is car- 

First Six Months 1934 ee ae er engine is of 3%-inch bore and| ried throughout the cabs and in 
a ; ; : : 

| Chevrolet .............. $ 91,677.00 | € Pere! 4%-inch stroke, with a displace-| the panel bodies, and a wide va- 

a 63.919.00 United States district attorney. ment of 289.2 cubic inches, brake | riety of body types is available to 

| a“ ......... 40,196.00 ox Mad & cose Ge horsepower of 90.4 at 2,800 r.p.m.,| meet all hauling requirements. 

a ERR. ea ; its governed speed, and a peak | McAf d 

| 00 ttt ete eeeeeeeeeees 13,513.00 | with the activities of the malici- | . . . ee a ee ee eae 

| ~~ | ous, intentional violator, who obv- 

| $209,304.00 | iously attempts to defraud the | New Light Truck Model 

| Because bad news’ makes | public and his employes and to 


| “Good News” we have read and 
heard a great deal about the 
devastating effect of the drought 
and its probable influence on 
business in the drought areas. As 
a matter of fact, despite the 
drought, farm income for 1934 
will be from 25 per cent to 30 per 
cent greater than last year. It 
should be kept 


most damage from the droughts 
and which have _ received 
most publicity because of the 
speculative interest provide less 
than 10 per cent of the total 
farm income. 

Based on figures compiled by 
the statistical department of H. 
W. Noble & Co., investment bank- 


ers, the breakdown of 1934 farm | 


incomes is as follows: 
Percentage of Total Farm Income 


Poultry and Dairy..........33.3% 
ee errr er 20.4% 
NI ities cree dca kf Sco en 9.7% 
Sco waka eheces 8.6% 
ee SD. vis vdxcewcnavcd 28.0% 

So it looks as though Mr. 
Farmer can continue to be 


counted on to absorb his quota 
of passenger cars and trucks for 
the remainder of this year. 


* * * 


BEG YOUR PARDON! Two 
weeks ago it was erroneously re- 
ported that the combination 


Chrysler-De Soto advertising cam- 
paign was prepared by J. Stirling 
Getchell, Inc., and placed by Lee 
Anderson Advertising Co. The 
truth of the matter is that the 
campaign was jointly conceived 
by both agencies. 


John Jay Carton 

Flint, Aug. 31.—John Jay Carton, 
78, lawyer who drew up the original 
articles of incorporation of the Buick 
and Chevrolet motor companies and 
who served as personal attorney for 
William C. Durant, automobile man- 
ufacturer, died here Aug. 26 after an 
illness of several weeks. He was ac- 
tive in legal and fraternal circles. 


Four to Five Ton Capacity 


Brand new lines are seen 





in mind that | 
grains, which have received the | 


the | 





take business from his competi- | 
tors on an unfair basis. 





Sales Increasing — 
| In Safety Glass, 


| 


Toledo, O., Aug. 31.—The rapid- 
fire voice and personality of Floyd 
Gibbons, headline hunter, is be- | 
ing used by the Libbey-Owens- 
Ford Glass Co., as part of its 
campaign to acquaint automobile 
dealers throughout the United 
| States with the importance of 
safety glass all-around as a vital 
weapon in selling automobiles. 





One of International’s offerings which is the most modern and attrac- 
tive type of construction rated at 1% to 2 tons. 


The world’s best known re-| 
porter is telling thousands of | torque of 213.5 pound-feet at 800/ installment at the company’s 
dealers about safety glass by| r.p.m. motor truck works of equipment 


for applying and baking the lat- 
est type of enamel finish to 
assure a durable gloss after the 
trucks are in service. 


MEWA to Study 
Ways to Protect 
Jobbers’ Status 


means of a combined sound re- 
| production and slide film projec- 
tion which forms the center of 
hundreds of demonstrations to 
dealers and their salesmen in all 
parts of the country. Gibbons 
dramatizes what happens when 
cars not equipped with safety 
glass all-around becomes involved 
in accidents. 

“Figures show the increase in 
the automotive industry’s use of 
safety glass in the last few years. 
More than ten times as much 
safety glass in 1933 as there was 
in 1929—considerably more than 
twice as much as in 1932. And} 
during the first seven months of 
this year, Libbey-Owens-Ford 
shipped so much safety glass that 
it makes any corresponding 


With a maximum allowable 
gross weight of 8,300 pounds, the 
C-20 model is built in two wheel- 
bases, 133 and 157 inches. The 
C-35, available in 136-, 160- and 
175-inch wheelbases, has a maxi- 
mum gross allowable weight of 
10,400 pounds, and is powered by 
an International Harvester model 
FAB-3 valve-in-head engine de- 
veloping 78 horsepower at 3,400 
r.p.m. and 160.4 pound-feet torque 
at 800 r.p.m. Compression ratio 
is 5.4 to 1 and displacement 222.7 
cubic inches. 

The C-40 with a maximum al- 
lowable gross weight of 13,000 
pounds is equipped with the same 
power plant as the C-35 but util- 








Chicago, Aug. 31.—Policies on 
two important subjects will be 
discussed and probably deter- 
mined by the board of directors 
of the Motor and Equipment 
Wholesalers’ Assn. at a meeting 
scheduled for the Hotel Statler 


eriod in an revious year look| izes a five-speed transmission | © , 
ike a drop z vt eucket | with one reverse instead of a| in Cleveland on ae 12, - was 
four-speed conventional-type | made known here today at asso- 
ee transmission. Helical constant- | ciation headquarters. 


The first purpose of the session, 
it was stated, will be considera- 
tion of suggestions from a com- 
mittee of officers based upon a 
study of ways and means intended 
to maintain jobbers in a competi- 
tive position with other channels 
of distribution. The study was 
authorized by the board at a 
meeting in June, and since then 
the officers have made an ex- 
haustive study, as a result of 
which definite recommendations 
were formulated at a meeting of 
officers here last week for con- 
sideration by the board. 

The second matter to come up 
at the Sept. 12 meeting will be a 
discussion of the MEWA policy 
and position for the future with 
| reference to trade shows and ex- 
positions in the automotive field. 


mesh gears in third and fourth 
speeds are used, and this model 
is available in 145-, 155-, 170- and 
185-inch wheelbases. 


Having a maximum allowable 
gross weight of 16,100 pounds, 
the model C-50 is built in wheel- 
base lengths of 145, 156, 170 and 
185 inches. Like the FAB engine 


Bus Wages Up 

Minneapolis, Minn., Aug. 31.— 
Bus operators will share in the| 
wage increase granted 2,800 em- 
ployes of the Minneapolis Street 
Railway company retroactive to 
August 1. Increase range from a 
| previous scale of 53 cents an 
| hour to 60 cents. 





I 
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Maintenance Meet 


Grand Rapids, Mich., Aug. 31.— 
The first annual convention of the 
Automotive Maintenance Assn. of 
Michigan will be held Sept. 2 and 3 
in Muskegon, John C. Branch of 
Grand Rapids, president, has an- 
nounced. Headquarters for the con- 
vention will be the Muskegon Mart. 
The association includes 20 locals 
throughout Michigan and has a 
membership of 2,600. This will mark 
the first time in the history of the 
industry that a state-wide conven- 
tion of maintenanee men will be 
held, it is said. 





on this latest truck model by International Harvester Co. 
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Canadian July Exports 
At Four- Year Record 


| racing and stock automobiles up 


Washington, Aug. 31.—Exports 
of motor vehicles and parts from 


Canada during July reached the | 
valued at $617,148 in July. 


highest monthly valuation since 
March, 1930, according to the au- 
tomotive division, U. S. Depart- 
ment of Commerce. 

July, 1934, export 
were valued at $2,559, 
crease of 10 per cent over ex- 
ports in June, 1934, valued at 
$2,219,815, and 193 per cent in ad- 
vance of July, 1933, which were 
valued at $873,486. Of these totals, 
parts accounted for $116,764 in 
July, 1934, $186,148 in June, 1934, 
and $87,400 in July, 1933. 

July shipments of passenger 
cars numbered 4,692, valued at 
$1,825,354, compared with 3,970, 
valued at $1,711,478, in June, 1934. 
Passenger car exports were di- 
vided into the following price 
classifications: 3,825 units valued 
at $500 or less; 624 $500 to $1,000; 
and 243 over $1,000. 


shipments 
266, an in- 





Chrysler Gales 
Hold High Level 


Detroit, Aug. 31- -Chrysler Sales 
Corp. dealers reported a gain in 


retail deliveries of Chrysler and| 


Plymouth cars for the week end- 
ing Aug. 18. 


were delivered at retail in this | 
week, which is above the record | 
for the preceding week and also 
for the corresponding week of | 
1933. The figure is more than | 
three times that of the corre-| 
sponding week of 1932. These 
totals are in addition to the large | 
number of Plymouths delivered 
by the Dodge and De Soto dealer 
organizations. 

The total of Chrysler and Plym- 
outh deliveries by Chrysler deal- 
ers for the 33 weeks of 1934, in- 
cluding the week of Aug. 18, was 
98,741 units, an increase of 34.2 
per cent over the 73,576 units re- 
ported in the corresponding 33 
weeks of 1933 and of 102.6 per 
cent over the 48,745 units re- 
ported in the corresponding 33 
weeks of two years ago. 

Deliveries are expected to pass 
the 100,000 mark for the year 1934 | 
by a considerable margin in the | 
week ending Aug. 25. 


Promise Enforcement 


Of Minn. Truck Code 


Minneapolis, Minn., Aug. 31.— 
Strict enforcement of the truck- 
ing code in Minnesota was prom- 
ised Monday on announcement 
of election of six men to the code 
authority to replace its tempor- 
ary members. The code author- 
ity is now comprised of E. E. | 
Swain, chairman; L. W. Schir- 
mer, Alton D. Johnson, E. H.| 
Sherman, B. Capretz and Lloyd | 
Raymond, | 

Swain assured for-hire truck- | 
ers full co-operation in stamping 
out unfair business practices. He | 
said arrangements are being 
completed to put inspectors in 
service, policing highways and 
cities to see that all truckers are 
complying with the code rules. | 
Establishment of co-operating | 
committees in cities throughout 
the state also is planned. 





Code Proves Popular 


With Minnesota Dealers 
Minneapolis, Minn., Aug. 31. 
Arnon N. Benson, executive secre- 
tary of the Minnesota state ad- 
visory committee, the state code 
authority for the motor vehicle 
retailing trade, has announced 
that 873 automobile dealers of 
the state have signed an assent 

to their code. 

Such indication of the en- 
thusiasm with which the trade 
has accepted their code is indi- | 
cated by the fact that there are | 
880 automobile dealers in Minne- | 
sota licensed by the secretary of | 
state. It is believed that the few 
who have not assented will do so | 
in the very near future, none 
having refused up to date. 





Reports show that | 
660 Chryslers and 2,663 Plym-| 
ouths, a grand total of 3,323 units, | 


{ 
| 
| 
| 








| 


Exports of trucks increased 45 
per cent from 1,285 units, valued 
at $422,189, in June to 1,863 units, 
Truck 
shipments according to capacity 
were as follows: 681 of one ton or 
less capacity and 1,182 over one 
ton capacity. 






















































Pike’s Peak Hill Climb 
Planned for Labor Day 


Washington, Aug. 31.—The six- 
teenth annual hill climb for both 


| Pike’s Peak at Colorado Springs, 
| Colo., will be run Labor Day, 
| Sept. 3. Sanction for the event 
| has been issued by the Contest 


| Board of the American Automo- 





bile Assn., national governing 
body of auto racing. 
With a 300-yard flying start, 


special speedway creations and 
standard stock automobiles, in 
two separate races, will roar up 
the steep grade which rises ap- 
proximately 5,000 feet in the 12 
miles. Leading automobile manu- 
facturers have again been in- 
vited to compete in the stock-car 
class. In this division last year, 
Al Miller, of Indianapolis Speed- 
way fame, was the 


winner, | 


Drouth Fails to Halt 


South Dakota Sales 

Pierre, S. D., Aug. 31.—In spite 
of the drouth and other difficul- 
ties, South Dakotans are buying 
more automobiles than last year. 
During July, 1934, when the 
drouth was at its peak, 1,013 new 
automobiles were sold in South 
Dakota as compared with 755 
during July of 1933. During the 


negotiating the distance in 20 | first seven months of 1934, a total 
minutes, 
seconds, 


five and 


two-tenths | of 4,101 


new automobiles 
sold in South Dakota. 


were 
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Buick Starts Neighborhood Station Activity 


Detroiter Enters Field 


And Attracts Attention 


Detroit, Aug. 31.—Buick dealers 
have fired their first gun in the 
neighborhood service station 
movement that is sweeping the 
country. Leading off with a pre- 
view of one of the most com- 
plete stations of its kind, John 
S. Makemson, head of the Mak- 
emson Motor Sales Co., Buick 
dealers, opened the doors of the 
new station at 12151 Grand River 
ave. to a large group of inter- 
ested motor car men and others 
Wednesday night. They came to} 
see not only the neighborhood 
friendly service station idea as 
Makemson and those associated 
with him have worked it out, but | 
to learn how the modern trend in 
automotive needs of the car own- 
er has been elaborated on. 


The gathering at the preview 
was more than the usual curiosity 
crowd. It consisted of automobile 
factory representatives, advertis- | 
ing men, representatives of shop 
equipment suppliers, newspaper 
men, officials from the gasoline 
and oil company whose products 
the new station will handle, tire 
company representatives and 
scores of automobile dealers from 
all over the city. They all have 
sensed the fact that the selling 
of automobiles and service from 
a well located neighborhood 
standpoint means a new order in 
automotive merchandizing. Mak- 
emson’s new station brings serv- 
ice for car owners another step 
forward in the new development. 

Those who accompanied Mak- 
emson and his organization 
through the new plant marveled 
at the completeness of the estab- 
lishment. Not only has he pro- 
vided for the usual quick service 
for all makes of cars, but he has 


medical men and dentists of the | 


area. He found that not one was 
running any account past due. The 


fact that bills of that character | 


were being paid when due 


prompted the decision to open up | 


the station. Another point in his 
favor was the fact that Grand 
River ave. is the main artery 
from Detroit to central and west- 
ern Michigan, and that upwards 
of 35,000 automobiles pass the sta- 
tion going and coming each day. 

Makemson’s show room will ac- 
commodate four cars. The serv- 
ice station is of the assembly line 
type and will handle cars in fast 
order. 


Dealers from other sections of 
the city and from nearby towns 


vine news system has any value 
that other Buick dealers will be- 
gin developing new stations at 
an early date. 


No New Fords 
Before End of ’34 


ADN Discovers 


(Continued from Page 1) 


this, it believes that its source of | 


information is so _ trustworthy 
that it cannot be questioned. At 
any rate ADN has so much con- 
fidence in the authenticity of this 
statement that it does not hesi- 
tate to go on record in this man- 
ner. ADN does not print rumors. 


Ford’s Chicago Plant 





gone farther than the majority of 
the new neighborhood stations. 
Makemson has provided quick 
service for brakes and wheel 
alignment. He has provided a 
unique system for checking car 
performance from the engine 
standpoint. He has a complete 
system of motor analyzers per- 
mitting the positive checking of 
gasoline used, accurate timing of 
the motor by means of electrical 
devices, complete checking of the 
condition of motor starters and 
generators. There are also wash- 
ing and polishing racks. 

The new building is attractive 
because of the neatness of de- 
sign. The gasoline and oil pumps 
are of the most recent design. 

Associated with Makemson in 
the new enterprise are the two 
Grove Brothers, Boyd and Al- 
bert, who have been located on | 
the same corner in the gas and| 
oil business for five years. This 
gives the corner a standing in 
the neighborhood, which is one 
of the first assets of the new sta- 
tion. They have added the only 
complete battery and tire repair | 
departments in the vicinity, so 
that car owners in the neighbor- 
hood are assured of quick service 
at all times. A car refinishing 
department will be in operation | 
as soon as the station is open to 
the public. 

Makemson’s choice of location | 
is one of the most interesting | 
parts of the enterprise. It proves 
the fact that none of the sta- 
tions being built throughout the 
country are the result of guess | 
work. Makemson, as a Buick | 
dealer in Dearborn, Mich., for five 
years, held the idea that the best 
opportunity for financial returns 
was in a neighborhood or com- 
munity were the residents could | 
afford the kind of service he was | 
willing to give them. The pres- | 
ent location was recommended by | 
people who had studied the finan- 
cial state of the car owners. Mak- | 
emson supplemented the reports | 
with a personal study, and fol- | 
lowed one of the most unique in- 
vestigations yet adopted by a mo- 
tor car deal. 

His research included only the 








| Months 


To Operate Full Time 


Chicago, Aug. 31. — Confident 
that the retail demand in this 
area will hold up during the fall 
and warrant the move, the Chi- 
cago Ford assembly plant will 
operate on a full time schedule 


during September, with a capac- | 


who studied the new layout were | 
loud in their praises, and it is| 
more than probably if the grap- | 





| jeatictoia Captures 
47 Speed Marks 
In Record Run 


Washington, Aug. 31.—Forty- 
seven new speed and distance 
marks have been credited to Ab 
Jenkins on the record books of 
the Contest Board of the Ameri- 
can Automobile Assn.—national 
governing body of auto racing— 
as a result of his recent 3,000 
mile run on Bonneville Salt Bed, 
near Salt Lake City, Utah. 


Of the records, 
unlimited and International class 
“B” marks and have been sent 
to the Association of Interna- 
tional Automobile Clubs in Paris 
for confirmation. 


Thirty-two are American class 
“B” non-stock car records for 
which certificates will be issued 
immediately by the Contest 
Board. 

Jenkins drove a_  12-cylinder 
| Pierce-Arrow special, basically 
the same car he piloted in a like 
record achievement at Bonne- 
ville in the summer of 1933 and 
during which he set 14 World’s 
and 14 International records. 


| Jenkins’ new list of records, 
which begins at 200 miles in the 
World’s unlimited class, betters 
last year’s marks by at least five 
miles an hour on every count and 
in some instances they are better 
| than 10 miles an hour faster, the 


| AAA states. 

| His average speed for 24 hours 
vas 127.2 miles an hour during 

which he covered 3,053.2 miles as 

compared with his 24-hour record 

last year of 2,827.7 miles at an 

| average of 117.8 miles an hour. 


Resume Output 


Canton, O., Aug. 31.—Dormant for 
nearly two months, six mills at the 
| plant of the Canton Tin Plate Corp., 
| resumed production yesterday, re- 
turning than 450 employes to 
steady 





more 


_working se hedules. 


Makemson’s New Neighborhood Plant 


ity of 3,000 workers on the pay-| 


roll, states W. K. Edmunds, man- 
ager. 

“While there is a distinct tend- 
ency ordinarily to feel the effects 
of the seasonal decline in the 
automobile industry at this time 
of the year, we have detected 
no appreciable falling off in our 
business during the past 30 days,” 
Edmunds explained. “Our retail 
sales in the Chicago area for the 


first three weeks of August actu- | 


ally showed an increase of more 
than 60 per cent over the corre- 


sponding period of 1933. To main- | 
tain our schedules and keep pace | 


with orders coming in from deal- 
ers, we must operafe a full five- 
day week.” - 


er * ee@? 5 


United States 
Complete by 
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15 are World’s | 








44. Governors 


Designate 


September “Safety Month” 


Washington, Aug. 31.—An- 
nouncing that September will be 
designated as Safety Month by 
the governors of 44 states and by 
the Commissioners of the District 
of Columbia, Daniel C. Roper, 
Secretary of Commerce and 
Chairman of the National Con- 
ference on Street and Highway 
Safety, today pledged his whole- 
hearted support to the concerted 


campaign to combat the rising | 
and of per-| 


toll of loss of life 
sonal injury and property dam- 


age caused by automobile acci- | 


dents. 


Secretary Roper’s statement an- 
nouncing Safety Month and 
pledging his support to the ob- 
jectives, reads in part as fol- 
lows: 


“America leads the world in the 
field of automotive development 
and utilization. To us the auto- 
mobile is indispensable—no long- 
er a luxury, but a necessity. Thus 
we must join in united action to 
prevent highway accidents and 
deaths, in order that they may 
not detract from the benefits in 
industrial development, trans- 
portation and distribution facili- 
ties, and additions to personal 
pleasure and comfort which the 
motor car has brought us. 


“The definite personal interest 
of the President is indicated in a 
letter which he wrote to me on 
Aug. 24, in which he said: 


“‘T have before me at the mo- 
ment communications from a 
large variety of organizations and 
increasing gravity of the situation 
groups calling attention to the 
—attributable perhaps in part to 
heavier motor vehicle traffic as 
a result of improved economic 
conditions. The interest of these 
groups is in itself a splendid sign 
and indicates at least that seri- 


of car owner is elaborated on. 





ous thought is being given to the 
problem. But what we need most 
is organized and continuing ac- 
tion. 


“‘T note that the governors of 
many states are issuing proclam- 
ations designating September as 
Safety Month. This should prove 
helpful if only to the extent that 
it serves as a focal point for 
more mobilization. It is only 
timely since we are just entering 
on the period of the year which 
experience has shown takes the 
heaviest toll. However, we must 
steadfastly keep before us that 
we need more than a Safety 
Month. We must make every 
year a Safety Year, every month 
a Safety Month, and every day a 
Safety Day. We must attack the 
problem continuously and ener- 
getically in much the same way 
as we have conducted our attack 
on the depression .. .’ 


“Speaking on my own behalf, 
I wish to state that I am con- 
fident that the only permanent 
solution to the problem of traffic 
fatalities and injuries lies in the 
realization of the seriousness of 
the situation and in co-operative 
action on the part of every citi- 
zen to eliminate the causes of 
accidents. This can be accomp- 
lished by increased care, by the 
force of universal public opinion 
in condemning the reckless 
driver, and by increased educa- 
tion on traffic problems. 


“The basis for safe vehicle op- 
eration must be provided in the 
State and Municipal laws and 
regulations. These should ob- 
viously be as nearly as possible 
uniform throughout the country. 
The Uniform Motor Vehicle Code 
to which the President refers in 
the letter quoted represents the 
consensus of opinion of traffic au- 
thorities.” 





| Large groups of motor car men visit Detroiter’s station to learn how modern trend in automotive needs 








American Passenger Car Registrations 
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NRA Embarks On Retail 
Control of Tire Prices 


By WILLIAM ULLMAN 


Washington, Aug. 31.—On the 
basis of an illuminating practical 
experience of three months, the 
NRA this week embarked upon 
a new venture in price control in 
the retail automobile tire trade. 
A different procedure is involved 
in the new enterprise and it is 
one whose workability is re- 
garded much more optimistically 
than was that of the first plan. 


The new floor price structure 
established by the NRA envisages 
maintenance of normal differen- 
tials in selling prices between 
different classes of tires. It was 
in this respect that the original 
price control plan encountered its 
most signal failure in that tires 
of the better grades went down 
to the established floor price, 
virtually driving out of the mar- 
ket those normally selling in the 
base price class. 


The consumer, as well as the 
trade, interest is recognized in 
the newly established minimum 
or floor prices. This is evident 
in the fact that while the new 
set-up creates minimum prices 
for different grades of tires, it 
does not increase prices despite 


Charles Hanch 
Quits Post at 
Helm of NAFC 


(Continued from Page 1) 
loss also is felt by the members 
of the association is evidenced by 
the great number of letters of 
sincere regret received by him.” 


Victor L. Brown, past president 
of the association, wrote Hanch 
in part as follows: 

“You have done such a fine job 
for the finance industry, and you 
have been so largely instru- 
mental in elevating the tone and 
character of the business that I 
regret exceedingly your decision 
to resign from the office which 
you have filled with such singu- 
lar devotion and ability.” 





Bohn Aluminum Calling 


$500,000 of Debentures 


Detroit, Aug. 31.—Bohn Alum- 
inum & Brass Corp. is calling 
$500,000 of its six per cent de- 
bentures for Nov. 1. This is in 
addition to 411,000 called for 
Sept. 1. 
these amounts the company will 
have outstanding $500,000 of an 
original issue of $2,155,000 put out 
in July, 1928, to finance acqui- 


sition of the Michigan Smelting | 


Co. By conversion and purchase, 
principally the latter, the out- 
standing amount had been re- 
duced to $1,411,000 on June 30 this 
year. 





With the retirement of | 





@ pronounced advance in the 
cost of crude rubber since May 
when the original schedule was 
imposed. 

Of the new plan, made immedi- 
ately effective, the recovery ad- 
ministration says: 

“The new prices relieve the 
strain on small manufacturers 
and retailers, and yet permit the 
economies of efficient distribu- 
tion to be passed on to consum- 
ers. The lower floor prices are 
of particular advantage to cus- 
tomers in farm areas where pur- 
chasing power has been reduced 
by the drought. Distributors in 
these areas have particularly 
pressed for price differentials, 
and mail order prices recognize 
the differentials which experience 
has indicated as necessary in re- 
lation to prices of similar tires 
sold in store outlets of mail order 
houses. This differential pro- 
ceeds partly from the costs of 
money orders, mounting, etc., 
which are met by the customer 
direct.” 


Retail tire distributors are di- 
vided into five main groups for 
the purpose of applying the new 
price control plan. 


Those handling the products of 
the big five of the industry— 
Firestone, General, Goodrich, 
Goodyear and United States — 
make up the first group. 


The second division includes 
tires and tubes bearing private 
brands sold through outlets 
whose principal. business is the 
marketing of petroleum products. 

The third is composed of the 
larger mail order houses operat- 
ing their own retail outlets and 
dealers in 25 different brands of 
tires and tubes produced by those 
generally classified as smaller 
manufacturers. 


The remaining two are made 
up of retailers not falling into 
any of the above classifications. 


Terraplane Sets Record 


Detroit, Aug. 31.—A _ cablegram 
received by Allen C. Germann, ex- 
port manager of the Hudson Motor 
Car Co., reports the breaking of 
the Capetown-Port Elizabeth road 
record in both directions. This 
record, which is the object of con- 
siderable interest throughout Africa, 
includes some stretches of bad coun- 
try road. The cablegram says: 

“L. Winderley, Cape Town, driving 
stock Terraplane coupe, broke Cape 
Town to Port Elizabeth record de- 
spite losing 40 minutes due to sonte 
piercing petrol tank. New time 11 
hours 41 minutes. Previous time 12 


hours 7 minutes, made by a British 
‘Singer.’ Today Winderley broke 
the Port Elizabeth to Cape Town 
record in 11 hours, 21 minutes. 
Previous record, 13 hours and 30 
minutes. The distance between Cape 


Town and Port Elizabeth is 490 
miles over bad country roads. Terra- 
plane now holds all _ recognized 
South African road records.” 
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De Soto Dealer 


Body Exceeds 
3,000 Mark 


Detroit, Aug. 31. 31—Climbing 
steadily since the first of the year, 
the dealer organization of the De 
Soto Motor Corp. has passed the 
3,000 mark for the first time in 
history, R. M. Rowland, asst. 
general sales manager, announced 
this week. 

Rowland said that the De Soto 
Corp. has added 1,285 new deal- 
ers, direct and associate, in the 
last eight months to bring the 
total to 3,017 members. 

“This represents a gain of 48.2 
per cent over the number of deal- 
ers in the De Soto organization at 
this time last year,” he said. 
“The corporation has added an 
average of 125 new dealers every 
month this year.” 

The De Soto executive said that 
shipments of Airflow cars for the 
week ending Aug. 25, showed an 
increase of 25.3 per cent over the 
previous week. He reported con- 
tinued activity in the used car 
market throughout the month. 


Ford Motor Co. 
Is Making Line 
Of Fire Trucks 


Detroit, Aug. 31.—Ford Motor 
Co. has entered the field of fire- 
truck manufacture. The trucks 
have passed the tests prescribed 
by the National Board of Fire 
Underwriters for driving units in 
the 500-gallon per minute cate- 
gory. 

Last week a Ford V-8 fire 
truck, operating by its own mo- 
tive power a Barton centrifugal- 
type fire pump, was delivered to 
the Wray (Colo.) fire department. 
Others are on order, for 30-day 
delivery, including two in the 
home sector for the Cranbrook 
School, at Bloomfield Hills, Mich. 

The Ford V-8 fire trucks now 
being demonstrated and delivered, 
have bodies built by the Proctor- 
Keefe Body Corp., of Detroit, in 
two types—open seat and cab— 
and Barton front-connected cen- 
trifugal pumps manufactured by 
the American Steam Pump Co. 
They are mounted on Standard 
Ford V-8 157-inch truck chassis, 
with dual rear wheels, and an 
overall length of 23 feet. 

The trucks are claimed to make 
65 miles an hour when loaded to 
capacity and in the underwriters’ 
tests accelerated to 15 miles an 
hour in 100 feet with a load of 
4,800 pounds, where the require- 
ments were only 15 miles an hour 
in 500 feet with a 3,000-pound 
load. 





Brewery Picks Nash 

Chicago, Aug. 31. — The 
Brewery took delivery this week 
from the Nash Sales Co. of Chicago 
of 15 LaFayette sedans and five 
Nash eight sedans for its sales 
force, representing one of the largest 
passenger car fleet orders placed 
here this year. 
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Prices Paid to 


Washington, Aug. 31.—An in- 
crease in the index of prices re- 
ceived by farmers for the month 
ended Aug. 15, is reported by the 
U. S. Bureau of Agricultural 
Economics. The index increased 
seven points, from 80 to 87. This 
is the largest monthly gain since 
the early Summer of 1933, and 
places the index 15 points higher 
than a year previous, and at the 
highest level since April, 1931. 

Increases in the various groups 
of products during the month 
were recorded as follows: Grains, 
15 points; chickens and eggs, 11 
points; cotton and cottonseed, 8 
points; dairy products, 3 points; 
and meat animals, 2 points. The 
index for fruits and vegetables 
declined 3 points as a result of 
the sharp drop in apple prices 
when new crop supplies of Sum- 
mer apples became available gen- 
erally throughout the country. 

In comparison with 1933 prices, 
cotton and cottonseed were up 
36 points; grain, 26 points; chick- 
ens and eggs, 17 points; dairy 
products, 8 points; and meat ani- 
mals, 5 points. Mid-August in- 
dexes for grain, and cotton and 
cottonseed exceeded their pre- 
war average for the first time 
since the Summer of 1930, but 
still were about 16 points short 
of parity figures for the month. 
The Aug. 15 price index for fruits 
and vegetables was 20 points 
lower than a year previous, how- 
ever, because of sharp reduction 
in the farm price of potatoes, 

The bureau’s analysis reveals 
that the exchange value of farm 
products measured by prices for 


Motor Dealers 
Seek Dismissal 


Of Code Charge 


Syracuse, N. Y., Aug. 31.—At- 
torneys representing Foster B. 
Cummings and George D. With- 
ers, of Syracuse, accused of 
violating NRA price regulations 
for the automobile trade in Cen- 
tral New York, have asked for 
the dismissal of the complaint in 
each case, on the ground that the 
National Recovery Act, and also 
the New York State enforcement 
act (Chapter 781 of the laws of 
1933), are unconstitutional. Jus- 
tice L. J. Yehle of the Court of 
Special Sessions is to render his 
decision on these legal objections 
Sept. 4. 

Cummings is accused by the 
local code administrator of selling 
a new car at less than the code 
price, while Withers is alleged to 
have given an extra allowance on 
a used car. The defendants are 
under $1,000 bail each pending the 
outcome of the court proceedings, 
which are the first of the kind to 
be started in this territory, so far 
as the automobile trade is con- 
cerned. 
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Farmers 
Increase in Past Month 


commodities farmers buy in- 
creased 5 points during’ the 
month ended Aug. 15. At 71 per 


cent of pre-war in mid-August, 
the ratio of prices received to 
prices paid by farmers was 7 
points higher than a year earlier 
and equalled the temporary peak 
recorded in July of last year. 
Except for July, 1933, the Aug. 
15 index of exchange value 
reached the highest level re- 
corded since December, 1930. 

The study shows that the farm 
price of hogs averaged $4.61 per 
hundredweight on Aug. 15 as 
compared with $3.97 a month be- 
fore and $3.79 a year earlier. 
Beef cattle prices declined slight- 
ly for the country as a whole. 

During the month the farm 
price of corn advanced to the 
highest levels recorded _ since 
October, 1930, as a result of seri- 
ous deterioration of the growing 
crop in rapidly spreading drought 
afflicted areas. At 72.7 cents in 
mid-August, farmers were re- 
ceiving 13.5 cents more _ per 
bushel than a month earlier and 
23.9 cents more than on Aug, 15, 
1933. At 89.6 cents per bushel in 
mid-August the farm price of 
wheat was 14.9 cents higher than 
in the preceding year. 

Prices received by farmers for 
cotton averaged 13.1 cents per 
pound on Aug. 15 against 12.3 
cents the previous month and 8.8 
cents on the corresponding date 
of last year. None of these prices 
include benefits paid under ad- 
justment contracts. 

Their usual seasonal rise from 
July 15 to Aug. 15 was not made 
this year by potatoes, and at 68 
cents per bushel in mid-August 
were only 1 cent higher than a 
month earlier. Potato prices 
dropped 9 cents per bushel dur- 
ing the month in the Middle 
Atlantic states as New Jersey 
neared the peak of the current 
shipping season. 

The average price of hay ad- 
vanced to $12.50 per ton on Aug. 
15, which represents a gain of 
$2.30 per ton. Prices advanced 
about $4.25 in the West North 
Central states; $3.00 in the West 
South Central division; $1.95 in 
the Rocky Mountain states; and 
70 cents on the Pacific Coast. 

The Bureau of Agricultural 
Economics announces that a re- 
vised and improved index of 
prices of farm products will ap- 
pear with the Sept. 15 report. 
The principal changes are the 
addition of prices of 20 products, 
making a total of 47, and shift- 
ing the weights from the market- 
ings of the 1918-1923 period to 
those of the 1924-1929 period. 


Named By Permite 

Cincinnati, Aug. 31.—Appoint- 
ment of Ernest A. Earle as sales 
representative in Pennsylvania, 
New York and the New England 
states, for the industrial division 
of Aluminum Industries, Inc., of 
Cincinnati, manufacturer of Per- 
mite products, is announced by 
H. J. Beck, assistant treasurer, 
in charge of equipment sales. 
Earle’s headquarters will be at 
344 Stillwell Ave. Kenmore, 


Buffalo, N. Y. 





BINDERS | 
FOR ADN 


A sturdy, imitation leather 
| binder to hold several 
| months’ issues of Automo- 
tive Daily News, both 
“pinks” and week-end edi- 
tions is now available for 
our subscribers. 


Price $2, Postage-Paid 
AUTOMOTIVE DAILY 
NEWS 

New Center Bldg. 
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Railroads Ask 


Permission To 
Inerease Rates 





New York, Aug. 31.—The Auto- 
mobile Manufacturers Assn. re- 
ports that because “railroads are 
in dire need of additional rev- 
enues and are confronted with 
very substantial increases’. in 
wages and prices of materials,” 
the Association of Railway Execu- 
tives this week filed with the 
Interstate Commerce Commision 
a petition for special permission 
to increase rail freight rates. 

“At the same time a plea for 


public support was_ released, 
stating that the money derived 
from the proposed _ increases 


would speedily find its way back 
through the channels of trade 


and aid business recovery,” the 
AMA ésstates. 
“Without an increase in the 


level of existing freight rates,” 
the AMA report continued, “and 
without a substanial increase in 
the volume of traffic, the solvency 
of a large number of important 
railroad systems is said to be 
jeopardized.” 

The effect of the proposal on 
shipments of cars and trucks and 
on materials and supplies received 
at the factories, is being studied 
by the traffic department for 
consideration at the next meet- 
ing of the traffic managers of 
the motor association. 


Argentina Fine Market 
For United States Cars 


Washington, Aug. 31.—Argen- 
tina’s improved economic position 
during the current year has re- 
sulted not only in increased pur- 
chases abroad of motor vehicles, 
but also of automotive parts and 
accessories, according to a report 
to the U. S. Department of Com- 
merce from its Buenos Aires 
office. 

During the first five months of 
1934, U. S. exports of such items 
to the Argentine market were 
valued at $1,553,000, as compared 
with $554,000 in the correspond- 
ing period of 1933. 





Sales Executive And 


Business Manager 
Seasoned man _ with excellent 
background and more than a 
dozen years of diversified and ex- 
tensive Wholesale and _ Retail 


Automobile experience seeks new | 


connection. 
satisfactory 


Record of continuous 


Dealer operations. 
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able, including both Factory and | 
Prepared to | 


consider proposition anywhere on | 


short notice. Box No. 
tive Daily News. 
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Coming Events 


SEPTEMBER 
9-10—Muskegon, Mich. Automotive 
nance Assn. of Michigan. Convention. 
10-14—Cleveland, 0. American Chemical Be 
clety Meeting. 


11-12—Louisville, Ky. Kentucky Petroleum 
. Marketers Assn. Fall Convention. 
12-14—Atlantic City, N. J. North American 


Gasoline Tax Conference. 


19-2i—Atiantio City, N. J. Nath Petroleum 
Assn. Meeting. 
20-22—Washington, D. C. Trade Assn. Exec- 


utives Meeting. 

21-22—Cleveland, O. Natl Assn. Motorbus 
Operators’ Annual Meeting. 

22-27—Cieveland, O. American Transit Assn. 
Convention and Show. 

26-27—Columbus, 0. Ohio Petroleum Market- 


ers Assn, Convention. 
OCTOBER 

1-5—New York. American Society for Metals 
Meeting. 

1-5—Cleveland, 0. American Society of 
Safety Engineers’ Meeting. 

1-5—New York. American Welding Socetety 
Meeting. 

1-5—New York. Natl Metal Congress and 
Exposition. 

1-5—Cleveland, 0. NatL Safety Council 
Meeting. 


4-14—Paris, France. Automobile Salon. 

1t-20—London, England. International Aute 
mobile Show. 

12-13—Tulsa, Okla. American Institute of 
Mining and Metallurgical Engineers. 

22-26—Phiiadelphia, Pa. American Foundry 
men’s Assn, Convention. 

22-26—Philadeiphia, Pa. International Foun 


dry Congress. | 


31-Nov. 2—New York. NatL 
Council. 


Foreign Trad: 


Mainte- | 
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REGISTRATIONS BY STATES JULY 1934-33 


NON-AFFILIATED MANUFACTURERS 
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FIRST WEEK IN SEPT. 
1926-1938 


1926 

Eight hundred Chevrolet dealers 
from all sections of the country as- 
sembled in Detroit for the largest 
in the history of 
the company. . The Motorship 
East Indian of the Ford Motor Co.’s 
fleet is on a round-the-world voyage. 
... Dodge turns out automobile No. 
1,750,000. . . . Southern automobile 
jobbers hold a four day convention 
in Asheville, N. C.... Construction 
work is started on two new build- 
ings of General Motors of Canada, 
at Oshawa, Ont. .. . 69,425 motor 
buses are now in use in the United 
States. 

1927 

Fisher resources are placed at 
$125,000,000. . . . Studebaker opens 
a school for the purpose of training 
salesmen. Senator Smoot to 
fight automobile excise tax. .. . 
Tennesee’s gas act, which sought to 
regulate the price of gas held void 
by court. . . New 1928 models are 
lower, longer and roomier... . Big 
gain reported in the use of rubber. 
. . » New tire chain of fibre-rubber 
to be marketed. ... Few changes 
are planned in Massachusetts insur- 


ance laws. 
1928 


Mergers, record output, high earn- 
ings and many new models feature 
1928. ... Car excise taxes, collected 
by U. S., drop $14,809,615... . Spe- 
cialization seen as the future trend 
in repair shops... . Increased power 
and silence are among the develop- 
ments seen in new models... . Tire 
industry outlook is the best in his- 
tory. NACC secures better 
freight classification. . . . Ford is 
moving Cork, Ireland, plant to Eng- 
land. ... Europe assumes first place 
in export market. 

1929 

Nation wide jobber survey shows 
bigger sales volume. ... Ohio out- 
laws operation of trucks by railroads. 

. Northern Pacific railroad will 
use truck for short hauls... . Truck 
builders register 60 per cent gain 
in profits. . . . Pickwick-Greyhound 
leases $3,000,000 terminal in Kansas 
City. . Standards bureau may 
lower positions of bumpers. 
Large road building programs are 
now under way in many states.... 
Accessory manufacturers earnings 
make big gains. . .. Standard Oil 
board will promote aviation. 

1930 

Engineers foresee many changes 
in designs of cars. . .. Big reduc- 
tions are made in factory and deal- 
ers’ stocks. . . . Motor vehicle pro- 
duction in the first seven months of 
1930 is 14 per cent below the three 
year average. Production of 
trucks in the United States tops 
the records of 1927 and 1928... . 
General Motors and Ford produced 
74.8 per cent of the industry’s total 
for the first seven months of 1930. 

. United States leads the world 
in tire exports. 

1931 

Trend to bright colors is seen by 
... Eight mill- 
ionth Chevrolet leaves the line at 
Flint, Mich., plant. . . . ADN finds 
August output about 180,000. ... 
Tank trucks gain favor in the dis- 
tribution of milk. ... Firestone will 
build new Chicago branch. ... Pack- 
ard to build cars in Windsor, Ont. 
... SS. A. E. names joint committee 
to study truck rating standards. 
: New York automobile groups 
will oppose proposal to boost taxes. 

. Higher prices for motor fuels 
are expected. ... Chicago gas war 
ends with price up three cents. ... 
Durant gets $200,000 reduction in 


| taxes. 


1932 
Mid-West dealers ask for a uni- 
form gas tax. . .. Canadian truck 
sales for the first seven months were 
1,632 as against 8,066 for the same 
period the previous year. .. . Up- 
ward trend in East encourages auto- 
mobile dealers. ... Tax on parts to 
Canada not dutiable. . . . Pennsyl- 
vania sales tax affects car sales. ... 
Activity improves in steel districts 
around Youngstown, O. . . July 
automotive exports show decline in 
value with volume unchanged. 
1933 
Packard company is first to sign 
automobile industry code as_ ap- 


proved by President Roosevelt... . 


National shows to provide larger ex- 
hibit spaces and have more action 
displays. . . . Pierce-Arrow again is 
established as an independent auto- 
mobile manufacturing organization, 
following the purchase of Stude- 
baker interests in the company... . 
Elgin road races are revived, with 
Fred Frame in a Ford winning the 
stock car events and Red Shafer in 
a Buick Special the free-for-all. 
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Packard Lines Are Announced For Coming Year 








—~ 


Refinements and Power 


Feature 1935 Offerings 


(Continued from Page 1) | 
bearings, greater flow of oil, new 


The New Packard Super Eight 


we SO TRENT 





| 
gine hoods are carried back to 








type of high heat resisting valves, 
improved cooling of valve seats 
and aluminum cylinder heads. 


In developing these new motor 
features a very exacting program 
of tests were made at the Pack- 
ard Proving Grounds at Utica, 
Mich. The wide open throttle 
test was considered the most im- 
portant and Packard engineers 
say that these cars with their 
improved power plants have gone 
through sustained speed tests as 
great as 25,000 miles, subjecting 
them to such punishment as they 
would not receive in a lifetime of 
normal driving. 


Only a short time ago it was 
considered a great feat to drive 
any standard car for a thousand 
miles at sustained maximum 
speed. 


The total of full throttle run- 
ning in the series of tests, accord- 
ing to Packard officials, was more 
than 125,000 miles. The cars were 
equipped with standard gear ra- 
tios. 


The cars have frames of new 
design which are more rigid and 
permit a better balanced distri- 
bution of weight, gained largely 
through moving the engine 
slightly forward in the frame. A 
number of structural improve- 
ments have been made in the 
bodies which are also more rig- 
idly anchored to the frames. 
There are eight additional bolts 
now fastening the body to the 
frame. These improvements bring 
about improved riding comfort. 

Greater engine power and the 
fact that the weight of the cars 
is no greater than before, adds 
to performance and hill climbing 
ability. 


Because of the greater power 
of the twelve, a power operated 
clutch has been added. All models 
are equipped with power brakes, 
automatic chassis lubrication and 
shock absorbers adjustable at the 
dash. The parking brake lever 
is hung low down under the cowl 
and is out of the way of the 
driver’s feet. The motors are 
equipped with oil filters and oil 
coolers. 

As to the bodies, molded flow- 
ing contours run through the 
styling to give a stream lined 
appearance and to lessen wind 
resistance to a point where the 
rush of the car through the air 
gives a minimum of wind noise 
and a gain in top speed. 

Rear panels slope away to the 
rear bumpers, but there has been 
no sacrifice in head room. The 
spare tire and wheel are carried 
in a compartment in the rear 
panel. 

Fenders are streamlined. The 
headlamps also are streamlined. 
Louvre treatment differs with 
each of the three lines. The en- 


within a short space of the wind- | 


shield. Radiators have been 


tipped back to give them a slight | 


rakish appearance. Doors are 
larger and the length of the body 
interiors has been increased. 


Packard officials say that the | 


inauguration of the fifth of the| 
distinctive style eras of the com-| 


pany is being made with these 
new models. The first era was 


opened with the “Eighteen” and | 


“Thirty” models. Next came the 
big six cylinder cars. The third 
was that of the “Twin Six” which 
came into being in 1915 and the 
fourth, which has continued since 
1921 was ushered 
“Single Six.” 


One of the features which im- 
presses the observer of the new 
cars.is greater visibility. Narrow 
door pillars and wide doors give 
a view from inside which is al- 


Packard Sounds a New Note 





In fact, they have stepped up the whole orchestra, as the 12-cylinder sedan above shows. A power clutch 





in with the} 








Above is illustrated the sedan model of the new line of Super Eights. The price announcement is 


expected next week. 





most as little interrupted as with 
an open car. The position of the 
driver's seat is such that it brings 
overhead traffic lights into clear 
view. 

There are eight different chas- 
sis and 36 different bodies. 


is included in this series. 


Claim Wis. Recovery Act 


Is Unconstitutional; Sue 


Madison, Aug. 31—In a suit 
started in circuit court here Aug. 
24 the Gibson Auto Co., Inc., 
Oshkosh, claims the Wisconsin 
recovery act, modeled upon the 
NIRA, and the automobile code 
promulgated under the state act 
are unconstitutional and alleged 
that Gov. A. G. Schmedeman and 
various state and county code en- 
forcers have violated the provi- 
sions of the act and code. 

It seeks an injunction restrain- 
ing the officials from enforcing 
the act and code. The suit is 
against Atty. Gen. James E. Fin- 
negan; A. L. Simpson, district at- 
torney for Fond du Lac county; 
Raymond P. Doher, district attor- 
ney for Outagamie county; R. 
Curtis Laus, district attorney for 








Winnebago county; Lawrence G. 
Whittet, state code administrator; 
L. D. Frint, deputy administrator 
of the Wisconsin motor vehicle 
retailing code, and Jesse A. 
Smith, director of that code. 

District attorneys of the vari- 
ous counties are named in the 
suit because the company has 
branches in Appleton, Neenah- 
Menasha and Fond du Lac and 
claims that threats of prosecution 
have been made against the com- 
pany for alleged violations of the 
Wisconsin recovery act and the 
automobile code. 

The company revealed that an 
injunctional proceeding was 
started against it, but later dis- 
missed upon the merits, for al- 
leged code violations. 


Combining Beauty and Class 


Midis: “dppb yi 
ADEs perp sare 





That’s just what the eight-cylinder, five-passenger sedan does, 





weight distribution, 


All of the three new series have a new 


New Sound Picture 


Detroit, Aug. 31.—Harry Morey, 
veteran of many Broadway and 
screen successes is starring in the 


new sound picture “Safety With A 
Thrill” which is being filmed for 
the Chrysler Corp. by Wilding Pic- 
ture Productions, Inc. 


Action Is Taken 
To Consolidate 
2 Code Groups 


Washington, Aug. 31.— Unless 


some unforeseen obstacle devel-| 
the code of the automobile | 


ops, 
maintenance trade soon will be 
made a supplemental document 


to the trade practice agreement | 


of the automobile retail trade. 
Definite progress in the amalga- 
mation of the two codes was re- 
corded here this week with di- 
rect negotiations between the af- 
fected groups and NRA officials 
indicating that a public hearing 
on the subject would be unneces- 
sary. 

Ante-dating by some time the 
program of NRA for a general re- 
grouping of codes, the efforts to 
merge those of the two automo- 
tive groups nevertheless received 
a stimulus as a result of the pro- 
gram announced here this week. 

The present plan for affecting 
the consolidation envisages no 
changes in the dealers’ code. As 
the basic agreement, to which the | 
maintenance code would be made} 
a supplement, the only changes 
required in either would relate to} 
those provisions of the latter 


| are the same as for 





which failed to conform. The 
fair trade practices of the dealer | 
code would carry over into the| 
maintenance trade. 

Each group will maintain its 
own individual code authority and 
each will have its own budget un- 
der the proposed consolidation. 


Exemption Requested 


Washington, Aug. 31.—An appli- 
cation for exemption from the terms 
of the rubber manufacturing indus- | 
try code was filed here yesterday by 
the Inland Mfg. Co., Dayton, O. A} 
hearing on the application will be | 


held here Sept. 11. It will be con- 
ducted by Deputy Administrator E. 
D. Bransome. 


“__a word in 
edgewise” 


(Continued from Page 4) 
credit for 15,288 made quite an 
impression on our readers. 

From the time our switchboard 
opened Monday morning, we be- 
gan to get telephone calls point- 
ing out the error of our ways. 
Then came an increasing num- 
ber of letters on every mail. 
Even the correct reprinting of 
the entire table in the Wednes- 
day “pink sheet” did not stop the 
din about our ears. Were we 
mortified and was our face red 
and will it ever happen again? 

* * * 

“NEIGHBORHOOD SALES 
AND SERVICE” seems to be the 
accepted title for the new type of 
feeder stations which are so much 
in the lime-light right now. Last 
week we asked in this column if 
anyone could come forward with 
a better or simpler title, but so 
far none has appeared on the 


| horizon, so “Neighborhood” it 
will be, that is unless someone 
has an inspiration. We already 


have “neighborhood drug stores,” 
“neighborhood movies,” so why 
not NEIGHBORHOOD SALES 
AND SERVICE STATIONS? 
Even the public at large ought 
not to muff that one. 

ca * aK 

OUR REVIEW AND REFER- 
ENCE BOOK which will be 
mailed to all paid subscribers of 
ADN as a supplement within the 
next few weeks is now actively 
“in the works.” Naturally, we 
expected that the first edition of 
this adjunct to our service would 
be a rather large sized order, but 
from what now appears to be 
simply a jumbled mess of facts 
and figures we are beginning to 
see the pattern of the finished 
article. 

That it will be a _ constant 
source of reference to manufac- 
turer and dealer alike for months 
and even years to come, we do 
not now have the slightest doubt. 
And, incidentally, there are go- 
ing to be many makers of good 
products which should, by all 
means, be represented in the ad- 
vertising columns of the book, 
who will be missing unless they 
can bestir some action from 
those responsible for this job. 

Remember, the advertising rates 
a regular 
edition and there is still plenty 
of time to get plates and copy 
ready. We confess that the clos- 
ing date has been advanced until 
at least Sept. 20. Now will you 
come in?—G. M.S. 


Pittsburgh, Philly Sales 


Show Good July Gains 
Harrisburg, Pa., Aug. 31.—New 


| car sales during July in Philadel- 


phia amounted to 2,672 units, 
compared to 2,219 in the same 
month of 1933, according to the 
Pennsylvania Motor List Co. 
Sales of new units in Pitts- 
burgh during the same period 
totaled 2,125. Pittsburgh new car 
sales in July last year were 1,887. 











cludes all new fall merchandise.” 
* + + 

THAT WE only have hada half 
loaf so far as Packard is con- 
cerned came out of the three- 
day session this week which 
brought here something like 850 
distributors, dealers and _ sales- 
men to look over the line which 
is being announced today. Still 
to come is the low-priced models 
and as ADN has stated, they will 
not come on the market until the 
first of the year. But we who at- 
tended the banquet Thursday 
night at the Statler sorta feel 
that Vice President and General 
Manager Max Gilman, the only 
speaker of the evening, gave us 
a word picture of the job that 
Packard still has up its sleeve 
that made us feel that this 
pioneer concern has mapped out 
a most aggressive campaign for 
next year in which the little car, 
which only is known so far as 


the X model, is going to be a 
most important factor. 
7 * os 
GILMAN nailed Packard's 


colors to the mast when he stated 
incisively and emphatically in his 
talk that “Packard will build a 
higher percentage of the material 
that goes into the X cars than 
any other manufacturer, Ford not 
excepted.” The X was designed 





Stove Company 
To Borg-Warner 





Chicago, Aug. 31.—Howard E. 
Blood, first vice-president of 
Borg-Warner Corp. and president 
of its subsidiary, Norge Corp., an- 
nounces the acquisition of the 
Detroit Vapor Stove Co. The 
stove company will operate as an 
independent Borg-Warner sub- 
sidiary. Its management, organi- 
zation and distributive methods 
will not be changed. 

“After 30 years in the oil stove 
field,” said Blood, “the Detroit 
Vapor Stove Co. entered the gas 
range market in 1925 with a line 
possessing many patented fea- 
tures. Electric ranges have since 
been added. Complete distribu- 
tion was effected on a direct-to- 
dealer basis. The company ranks 
among the five largest. It suc- 
ceeded in winning about nine per 
cent of the total volume in that 
field during 1933. 

“The Borg-Warner Corp. in the 
last 10 years has gradually ex- 
tended its interests into the agri- 
cultural, industrial, marine and 
home appliance fields, the latter 
being centered until now around 
the Norge Corp.” 


Plant Appraised 

Dayton, O., Aug. 31——A report of 
the appraisers appointed by the 
court to set a price on the assets of 
the Dayton Wire Wheel Co., filed in 
common pleas court Monday, dis- 
closes a total value of $16,213.05. 

The figure includes $36.78 cash, 
but does not include $758.86 in ac- 
counts receivable. 

The appraisal was made in the 
suit filed against the Dayton con- 
eern by the Ackerman Mfg. Co. 
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by Packard, built by Packard and 
will be recognized as a Packard 
product, he declared, And he} 
added that no definite price has | 
been set as yet. The company is 
faced with a major problem, dis- | 
tribution, but is preparing for it 
by adding new personnel for the 
handling of the X. 

As interpreted by this writer 
and also by his fellow Paul Pry, 
Hal Gronseth of the Wall Street 
Journal, the Gilman statement 
may be interpreted as meaning 
that Packard will become a 
volume producer and that it 
aims to be in the top flight, bat- 
tling for the lead in the mass 
production group next year. 


* * + 


THE CALIBRATED color sys- 
tem devised by Duco, which has 
reduced the number of hues used 
in the automobile industry from 
13,000 to approximately 300, How- 
ard Ketcham, Duco’s color stylist, 
now proposes to go a_ step 
farther. He is suggesting the 
formation of an automobile color 
association which will set the 
styles for each year, just as Paris 
dictates the styles in women’s 
dresses. Not a bad idea when 
you come to think of it, especial- 
ly as Ketcham favors that this 
style board be made up of the 
directors of color in the various 
car factories, about 15 or 16 in 
all, who would intelligently se- 
lect color schemes for the year 
ahead. This way there would 
not be so many cooks to spoil the 
broth. 





* * * 


WHILE NO DEFINITE steps 
have been taken as yet to form 
such an association, yet there 
has been considerable talk about 
the idea. Ketcham says that 
yearly color classification of this 
nature will bestow the same ben- 
efits to the automotive world as 
now accrue to the far-sighted 
Paris couturiers. Color will be- 
come a logical automotive style 
factor, he holds. A purple blue 
called stratosphere, a brown 
called cedar and patou green may 
well be the fashionable motor car 
colors for spring and summer, 
1935. Proper co-ordination can 


make them so and outmode all 
cars not so colored, Ketcham 
says. 


“The saving in time and money 
to manufacturers and suppliers 
by color co-ordination arrange- 
ments of this nature is obvious,” 
Ketcham says. “Then, too, there 
are 32,000 automobile dealers and 
approximately 40,000 automobile 
refinishing shops to whom order 
out of color chaos would be a 
boon. A few nicely colored cars 
will pull more sales than can be 
secured by turning a customer 
loose before a veritable ocean of 
color and expecting him to buy.” 

+ * * 

TALKING COLOR, it may in- 
terest you to know that Ford 
only uses five colors—black of 
course, and coach maroon, vine- 


yard green, Dearborn blue and| TURNOVER is the main profit-builder 


cordova gray. There are 185 body 
colors altogether and they are 
divided into 14 different families. 





BEARINGS | 


1,000 Men at Work 


In Budd Mfg. Plant 


Philadelphia, Aug. 31.—In prep- 
aration for next season’s auto- 
mobile body production, more 
than 1,000 men, as compared with 
a recent monthly average of 200, 
are engaged in making tools and 
dies in the shops of the Budd 
Mfg. Co., according to an an- 


;nouncement issued from its gen- 


eral offices today. 


The men are working in three 
shifts, Their program calls for 
the manufacture of tools, dies 
and other equipment that will 
exceed $1,000,000 in valuation. Al- 
though the company is not espe- 
cially anticipating any unusual 
increase in automobile produc- 
tion in the immediate future, it 
is preparing to be ready for any 
such development. 


Staff Changes 


Chicago, Aug. 31. wi, Be 
Robinson has been appointed man- 
ager of the used car department at 
the Cadillac-LaSalle branch here, 
and Charles Mohl as sales manager 
of that department, it was announ- 


‘Two Books oall 





which have a bearing on each other 


—§in selling motor car parts as well as 
-|any other merchandise. Turnover 
increases the volume in proportion to 
inventory, and thereby raises the per- 
centage of profit on capital employed. 

For dealers and other garage and 
service station operators who have 
earned the right to display the genuine 
Ford parts sign are always assured of the 
opportunity for turnover. The number 
of Ford cars on the road takes 


eare of that. And the Ford 
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Manning Heads 


Cord Corporation; 


E. L. Cord Director 


(Continued from Page 1) 
rector and a member of the ex- 
ecutive board, while R. S. Pruitt, 
general counsel of the organiza- 
tion is named a vice president of 
the corporation. W. H. Beal will 
be President Manning’s assistant 
in charge of manufacturing for 
all the Cord companies and will 
establish his headquarters in Chi- 
cago. 

The Cord Corp. properties in- 
clude the Auburn Automobile Co., 
Aviation Corp., New York Ship- 
building Corp., Duesenberg, Inc., 
Lycoming Mfg. Co., Columbia 
Axle Co., Stinson Aircraft Corp., 
Airplane Development Co., Spen- 
cer Heater Co., and the Checker 
Cab Mfg. Co. 
ced today. Robinson started with the 
branch as a shipping clerk 13 years 
ago, advancing in turn to the sales 
orce. 
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Chemical Society Meets 
In Cleveland Sept. 10-14 


New York, Aug. 31.—Researches 
forecasting more powerful au- 
tomobiles and more miles per 
gallon of gasoline will be reported 
to the 88th meeting of the Ameri- 
can Chemical Society at Cleve- 
land, Sept. 10 to 14. 


Oil chemists from all over the 
country will participate in ses- 
sions of the society’s petroleum 
division. Papers and addresses 
outlining progress in petroleum 
research will be presented by 
scientists from the laboratories 
of the industry, universities, and 
technical schools. Frederick W. 
Sullivan jr., of the Standard Oil 
Co. of Indiana, Whiting, Ind., 
chairman of the Division, will 
preside. 


Payton to Speak 


Harrisburg, Pa., Aug. 31—Edward 
Payton, market analyst of Cleveland, 
Ohio, is scheduled to speak on “The 
Future Salesmanship” at the an- 
nual Pennsylvania Automotive Assn. 
convention to be held in Philadelphia 
Sept. 17-18. 


QAAUS 


AOTEAOES QUINT 





policy makes it possible to do business 
with a comparatively small inventory. 

Ford has changed models only to 
improve. There have been no experi- 
ments in Ford cars, no long succession 
of obsolete models which tie up money 
in slow-moving parts. Consequently, 
the Ford parts catalog is a much less 
bulky book than you would expect, con- 
sidering the thirty-one years of Ford 
manufacturing, and the more than 
22,000,000 Ford cars which 


have been made. 


P-mFORD MOTOR COMPANY 












































































Packard Shares 
Are Boosted by 


New Car Models 





By C. J. ALEXANDER 


New York, Aug. 31.—This was 
a week of mixed trend in motor 
shares traded in on the New York 
Stock Exchange and other marts. 
Most of the strength was found 
among the lower priced issues, 
some of which became more ac- 


tive than in several months. 


Perhaps the outstanding per- 
formance was in Packard, which 
crossed four for the first time in 
recent trading and held at this 
price on Thursday while most of 
the other automotive stocks were 
Announcement 
that the new Packards were to 
be introduced this week-end was 
believed to have been a factor in 


losing ground. 


the strength of this stock. 


Pierce-Arrow and Studebaker 
also met better buying at times 
and Alectric Auto-Lite was a fea- 
Auburn also showed signs 
of rallying from its recent low 


ture. 


level. 


General Motors and Chrysler 
active 


stocks on the Exchange, with in- 


were among the most 


termittent rallies. 


Briggs and Stratton declared 
an extra dividend of 10 cents a 
share this week and the regular 


quarterly of 25 cents on the com- 


mon, both payable Sept. 29, to 


stock of record Sept. 20. An ex- 
tra of 10 cents was paid in the 
preceding quarter. 
Weekly Price Averages 

The Automotive Daily News 
stock price averages showed the 
following changes in the week 
ended Aug. 29: 


Last This 

Week Week Changes 
Be REE « cacccgecess 21.67 20.98 —0.69 
10 Car-truck companies. 22.54 21.79 —0.75 


7 nT 


10 Parts-accessories..... 17.69 17.57 —.12 
4 Tire-rubbers 17.70 = =17.03 0.67 

Although the prices of several 
of the lower priced passenger car 
and truck companies shares ad- 
vanced during the week, the de- 
clines in General Motors and 
Chrysler more than offset the 
gains in the price averages. 
Among the gains were those of 
Auburn, Hupp, Packard and 
Studebaker. In the accessory 
group increases were recorded by 
Borg-Warner, Electric Auto-Lite, 
Stewart-Warner and Trico Prod- 
ucts. All of the tire and rubber 
stocks used in the price averages 
declined for the period. 

The parts and accessory group 
showed more firmness, losing only 
a@ small part of its gains of the 
week preceding. 

Most all of the motor shares 
had gains to their credit for the 
week ended Wednesday until the 
selling which came into the mar- 
ket on the afternoon of that day. 
The volume was not heavy at 
any time during the week, al- 
though the tendency was for 
trading to increase on the rallies 
and dry up on the reactions, a 
favorable indication. 

Earnings Report Helps 

Studebaker shares were aided 
by the earnings report for the 
second quarter showing a small 
profit for the period, as against 


a loss in the preceding three 
months. 

Stockholders of the Bohn 
Aluminum & Brass Co. have 


something to cheer about in the 
manner in which the company is 
clearing off its funded debt. The 
management pays off $411,000 of 
its six per cent debentures on 
Sept. 1 and has called another 
$500,000 for payment on Nov. 1, 
next. This will leave only $500,- 
000 outstanding of an issue of 
$2,155,000 put out in July, 1928, 
not a bad record for a depression 
period. 

Bohn stockholders continue to 
receive dividends along with the 
retirement of debt, the directors 
this week having declared a divi- 
dend of 75 cents a share on the 
common, payable Oct. 1 to stock- 
holders of record Sept. 14. Simi- 
lar payments were made in the 
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Strength Shown During Week In Low Priced Issues 


company. 


protective committee 


meeting. 


directors. 


Burke, then assistant 

Manager, was waged 
months ago and lost. Lalley sub- 
sequently resigned, however, 


Fisk Rubber Co. Kelly 
$553,660 in the first half of this 
year. 


Failures Decline 

Business failures in the auto- 
mobile industry, including whole- 
salers and retailers, have de- 
clined to the lowest level on 
record. The monthly average 
for this year has been cut to 20, 
whereas in 1933, during which 
bankruptcies were sharply _ re- 
duced from the 1932 level, the 
rate was 33 a month. There 
were 136 failures in the first 
seven months of this year, of 
which 15 were among manufac- 
turers of automobiles, automo- 
bile supplies and accessories, ac- 
cording to Dun & Bradstreet, 
Inc. Liabilities of the manufac- 
turers failing totaled $2,612,925, 
while liabilities of the 121 whole- 
sale and retail concerns which 
went into bankruptcy totaled 
$2,913,918. 


“As recovery in the automobile 
industry preceded that in the 
other major branches of manu- 
facture, failures were brought 
almost to a complete halt by the 
final quarter of 1933,” according 
to the comment on Dun & Brad- 
street. “This downward trend 
has been more accentuated in the 
current year.” ; 

C. M. Hall Lamp Co. has de- 
clared a dividend of 10 cents a 
share on its capital stock. A 
similar dividend was paid in the 
second quarter of this year. 








AT CLOSE OF 


two preceding quarters by the 


Another proxy battle is on in 
the Kelly-Springfield Tire Co., the 
having 
mailed to stockholders a letter 
asking for power to call a special 
The committee seeks 
the removal of E. S. Burke, presi- 
dent, and the present board of 
A proxy fight to re- 
move W. H. Lalley, president, and 
general 

some 


to 
be succeeded by Burke, who went 
to Kelly-Springfield from the old 
lost 


Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 








New York, Aug. 31, 3:20 P.M.—Except for sudden weakness 
in Briggs Manufacturing, the motor shares performed 
well on the New York Stock Exchange today. Both Gen- 
eral Motors and Chrysler closed with virtually no change 
from yesterday. Trading continued quiet. 





liquidation of $90,779. 


Dominion Motors, Ltd. 
Plan to Sell Business 

Montreal, Canada, Aug. 31.— 
Directors of Dominion Motors, 
Ltd. Toronto, are seeking au- 
thority to sell the business in 
whole or part, a special general 
meeting of shareholders having 
been called for September 5. 

J. A. Brand, president, states 
the company cannot re-engage in 
the production of automobiles 
without being allied to a strong 
United States company, as the ex- 


are $2,823,216. 


July Rubber Exports 


Montreal, Can., 


a year ago. 


pense of designing, etc., with| These went to 79 countries, the 
models changing’ so rapidly, largest consignments being: 
would be prohibitive for an in-| British South Africa, $120,277; 
dependent Canadian company.| New Zealand, $88,933; Straits 


After losing its affiliation with 
Durant and Continental Automo- 
bile, the company was unable to 
form a new connection. Accord- 
ingly it is proposed to liquidate 
the business and realize some- 
thing, if possible, on the invest- 
ment of shareholders. Some leases 
of the property already have 
been made and others are pend- 
ing, Brand reveals. 

The balance sheet as at March 
31 last show a deficit to that 
date of $770,625. Among liabili- 
ties are included a bank loan of 
$718,964, accounts payable and ac- 
crued expenses in excess of $20,- 
000 and total current liabilities 
of $718,964. Net current assets 
are shown as $71,740, after de- 
ducting a reserve for losses in 


Settlements, 


considerable 
purchasers 


$163,852, a 
The’ chief 


Kentucky Gas Tax Toll 


during the previous fiscal year. 
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Fixed 
assets less reserves of $1,495,611, 
total $1,496,231 and total assets 


Show Rise in Dominion 
Aug. 31.—The 
export of Canadian rubber manu- 
factures in July was valued at 
$1,112,072 compared with $709,139 
The chief item was 
pneumatic tire casings, at $618,995 
compared with $279,750 last year. 


$73,619; Brazil, $70,- 
685; Dutch East Indies, $30,419; 
Netherlands, $26,244; British In- 
dia, $19,163; Italy, $17,633; Sweden, 
$17,264; Switzerland, $14,398. The 
export of inner tubes was $50,737. 

There were 344,332 pairs of 
canvas shoes with rubber soles 
went abroad, at the value of 
gain. 
were: 
United Kingdom, $103,241; Argen- 
tina, $25,023; New Zealand, $19,438. 










Frankfort, Ky., Aug. 31.—Collec- 
tions from the State 5-cent gasoline 
tax during the fiscal year ending 
June 30, 1934, amounted to $8,748,- 


5 
456.49 as compared with $8,161,394.1 ‘tember. 








Court Will Test 
Legal Status of 
Truck Company 









St. Paul, Aug. 31—A _ case 
which is of major importance to 
every truck operator in Minne- 
sota since it will test the legality 
of a co-operative trucking com- 
pany operating without author- 
ization and in violation of the 
Minnesota railroad and warehouse 
commission rules is before the 
courts of the state. 


Following a hearing at Grand 
Marais, Judge Magney instructed 
both sides to file written argu- 
ments in an _ injunction suit 
brought against the North Shore 
Business Men’s Trucking Assn. 
by the North Shore Fish & 
Freight Co. and the Lake Superior 
Fish Co. 


The situation developed when 
the attorney general’s office ad- 
vised the railroad and warehouse 
commission that it had no juris- 
diction over any trucking com- 
pany which was organized and 
operated under the co-operative 
laws of the state. The North 
Shore Business Men’s Trucking 
Assn., which purports to be such 
a co-operative, is engaging in a 
regular route common carrier 
trucking operation along the 
north shore of Lake Superior 
from Duluth to Grand Marais 
without authorization from the 
commission, and is hauling 
freight at rates which are below 
those prescribed by the commis- 
sion, it is charged. 

The two regular common car- 
riers operating along the same 
route, when they found they 
could get no relief from the com- 
mission because of the attorney 
general’s opinion, immediately ap- 
plied for an injunction against 
the operation. 

The decision of Judge Magney 
will be forthcoming early in Sep- 
Regardless of which side 
he upholds, the case is likely to 
be appealed to the state supreme 
court at the fall term, and the 
final decision of this tribunal will 
decide whether or not the attor- 
ney general’s opinion is correct. 


Uniform Tariff 
Charges Sought 








New York, Aug. 31.—An in- 
formal protest to the graduated 
scale of duty reductions on auto- 
mobiles provided in the new re- 
ciprocal trade agreement with 
Cuba has been filed with the tariff 
agreement section of the State 
Department by the National Auto- 
mobile Chamber of Commerce. 


The motor industry maintains 
that the reduction in duty on 
automobiles should have been 
uniform and not on a sliding 
scale, Robert C. Graham, chair- 
man of the Chamber’s export 
committee, explained. 


The new Cuban pact authorized 
a schedule of duties on automo- 
biles of 12 per cent on cars selling 
below $750, 16% per cent on cars 
selling between $750 and $1500, 
and 21 per cent on cars selling 
above $1500. This replaced a uni- 
form duty of 25 per cent on all 
vehicles. 

Graham revealed that the State 
Department had indicated its 
willingness to receive a formal 
expression of the industry’s posi- 
tion. 


Business Holds Up 


Waukesha, Wis., Aug. 31.—Wau- 
kesha Motor Co. business has held 
up “pretty well” the last two 
months, according to H. L. Horning, 
president. A substantial pick-up in 
orders will be necessary if a more 
than seasonal decline is to be. 
averted in September, Horning de- 
clared. The company is employing 
between 850 and 900 people, a larger 
number than a year ago. 



























Automobile Men Going 


To Chicago Exposition 


Chicago, Aug. 31.—The automo- 
tive industry will contribute a 
record outpouring of visitors to 
the Chicago World’s Fair over 
the Labor Day week end holiday. 
Some 5,000 Ford and 4,000 Fire- 
stone factory workers will make 
the trip, while General Motors, 
Chrysler, Studebaker, Nash and 
others will account for thousands 
more. 

All indications point to a new 
high in attendance at the exposi- 
tion during the coming three 


Horse Thieving Regarded 
As Equal to Car Theft 


ing, with penalties for both, 
caused the association to make 
a survey of legislation in various 
states through finance companies’ 
attorneys throughout the coun- 
try, with the following results: 
The states where horse stealing 
is still regarded as the more seri- 
ous crime are: Arkansas, Dela- 
ware, District of Columbia, Flor- 


Chicago, Aug. 31.—Archaic laws 
in 18 states and the District of 
Columbia still class horse steal- 
ing as a more serious crime than 
automobile thievery, while in 18 
other states the two crimes are 
placed on a par and in only 12 
is the penalty for automobile 
thefts more serious than for the 
stealing of horses. 



























This situation was cited by C.C.| ida, Georgia, Illinois, Indiana, 
icnces oe manager = the | Kentucky, Michigan, Montana, | 9®Y°- oe 
National Assn. of Finance Com-| New Hampshire, North Carolina, ; 
panies, as that organization’s| Oklahoma, Pennsylvania, South| General Electric Makes 


Carolina, Utah, Vermont, Virginia 
and Washington. 

Those where the penalty for the 
two crimes is identical are: Ala- 
bama, Arizona, California, Colo- 
rado, Idaho, Maine, Maryland, 
Massachusetts, Mississippi, Ne- 
braska, New York, Oregon, South 
Dakota, Tennessee, Texas, West 
Virginia, Wisconsin and Wyoming. 

In the following states the pen- 
alty for automobile theft is the 
more severe: Connecticut, Iowa, 
Kansas, Louisiana, Minnesota, 
Missouri, Nevada, New Jersey, 
New Mexico, North Dakota, Ohio 
and Rhode Island. 


contribution to the symposium 
for reducing the crime of motor 
ear thievery and cutting down 
insurance rates. 

Hanch states that the question 
of the automobile vs. horse steal- 


New Battery Tester 


Schenectady, Aug. 31.—A new 
four-meter battery tester, which 
simultaneously tests all three 
cells of a six-volt storage battery, 
has been announced by the Gen- 
eral Electric Co.’s merchandise 
department, Bridgeport, Conn. 

The new Tungar tester is 
equipped with three precision- 





Service Groups 
Meet in Chicago 
September 11-14 


Chicago, Aug. 31.—All divisions 
of the automotive service trades 
are expected to assemble in Chi- 
cago at the Stevens Hotel Sept. 
11 to 14 to attend the National 
Trade Recovery Conference and 
Manufacturers’ Exhibit called by 
the International Garage and 
Maintenance Assn. to institute a 
vigorous program of self-govern- 
ment as a substitute for code 





Gasoline Taxes 
Have Increased 


At Rapid Rate 


New York, Aug. 31.—Whenever 
the average U. S. motorist spent 
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type voltmeters and a 0-300-am- 
pere ammeter guaranteed to be 
accurate within two per cent. 
When carbon-pile resistance is 
applied, the ammeter registers the 
actual discharge from the battery 
and the voltmeters record the 
condition of each cell. The ad- 
justable carbon-pile' resistance 
duplicates automobile starting 
conditions; faulty cells show up 
immediately. 


Chevrolet Celebrates 


Detroit, Aug. 31.—First a shower 
of champagne, then a ritual of puri- 
fication and blessing greeted a 
Chevrolet truck when it rolled off 
the assembly line at Osaka, Japan, 
recently. 

The Chevrolet was 
these special honors. because it 
marked the completion by General 
Motors Japan, Ltd., of the 70,000th 
unit in seven years. In Japan, 
seven is regarded as the number 
particularly favored with good luck. 

The Osaka plant has _ similarly 
celebrated other important occasions, 
as when it turned out an all gold 
ear (No. 50,000), and a car colored 
to match the hoo- bird (No. 60, 000). 
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Coach Drivers 
Gain Ist Place 
In Safety Drive 






























Chicago, Aug. 31.—Results of 
the annual contest for commer- 
cial vehicle drivers sponsored by 
the National Safety Council, an- 
nounced today, give the most en- 
viable record to drivers on the 
Indianapolis division of the Grey- 
hound lines, who covered 1,196,- 
021 miles without a single acci- 
dent during the period of July 1, 
1933, to June 30, 1934. 


All told, 29,100 trucks, buses 
and taxicabs in the 471 fleets en- 
tered in the contest covered a 
total of approximately 490,000,000 
miles during the period of the 
contest, averaging 2.35 accidents 
per 100,000 vehicle miles. 

Commenting upon the awards 
and the idea of the contest, one 
prominent operator pointed out 
that the competition is valuable 
as an argument for reducing in- 
surance rates. 


regulations. 


The I.G.&M.A. was formed by 
the recent merger of the Interna- 
tional Garage Assn. and the Na- 
Maintenance 
Assn. The conference is indorsed 
by and is receiving active co-op- 
eration from the National Stand- 
the National 
the Mo- 
tor Equipment Wholesale Assn. 
and 25 state garage and main- 
tenance associations, according to 
Frank A. McMaster, its chairman. 

“The 224 directors of the I.G.& 
state, 
together with 900 officials of state 
and local trade associations, are 
co-operating in developing groups 
to take advantage of low railroad 
rates to Chicago,” said McMaster. 
“Reports reaching headquarters 
would indicate that 5,000 or more 


tional Automotive 


ard Parts Assn., 
Automobile Parts Assn., 


M.A., representing each 


will be in attendance. 


“Applications for exhibit space 
are larger than we anticipated 
and we find it necessary to con- 
tract for the entire exhibition hall 
at the Stevens Hotel instead of 
a portion of it as at first contem- 
plated. Among the leading exhib- 
itors who have been assigned 
space are the Lincoln Engineer- 
ing Corp., the Wayne Co., Socony- 
Vacuum, Pennzoil Co., Exide Bat- 
Co., 
Noblitt - Sparks Industries, 
Joseph 
and Zenith 


teries, American Chain 


Pennsylvania Tire Co., 
Weidenhoff, Inc., 
Radio Corp.” 

Headquarters of the conference 
are located at 160 E. Illinois 
street, Chicago. 


Plan Large Shipment of 
Automobiles to Wichita 


Wichita, Kan., Aug. 31.— The 
biggest shipment of automobiles 
ever consigned at one time for 
Wichita is scheduled to arrive 
here on Sept. 5, when a train- 
load of 35 cars carrying approxi- 
mately 120 Chevrolet automobiles 
for dealers in this territory will 
be greeted by an impressive civic 
celebration. 

More than 5,000 persons are ex- 
pected to attend special ceremon- 
ies in recognition of the event, 
which will be directed by the 
mayor, a committee of the Wich- 
ita Chamber of Commerce and 

. other organizations. Officials of 
the Libbey-Owens-Ford Glass 
Co. of Toledo are co-operating 
actively with the Chevrolet deal- 
ers because the majority of the 
cars ih the shipment are equipped 
with safety plate glass all around, 
_ it was announced, 




















a dollar for gasoline last year, he 
obtained less than 70 cents worth 
of motor fuel. The balance of his 
money was paid for the tax. 

According to Dr. F. G. Craw- 
ford of Syracuse University, the 
gasoline tax since its inception 
15 years ago has steadily risen 
from a point where it was taking 
an insignificant fraction of the 
motorist’s dollar to a point where 
it took more than 30.4 per cent 
of his total fuel bill in 1933. 

Dr. Crawford, a national au- 
thority on the gasoline tax, is 
making a study of the trend and 
effects of the tax over the past 
15 years. In 1919, the first year 
of the gasoline tax, he found that 
only one-fourth of one cent out 
of every dollar spent by the mo- 
torist for gasoline went toward 
tax. Five years later the tax 
amounted to four cents out of 
each dollar paid, and in 1928 it 
amounted to 14.5 cents. Last year 
the tax amounted to nearly one- 
half the cost of the gasoline it- 
self, and almost one-third of the 
retail price. 

The principal reason why the 
motorist does not rebel against 
a tax so heavy, Dr. Crawford be- 
lieves, is due to the fact that it 
is paid in many installments and 
when the motorist is in a willing 
mood. “The tax on five gallons 
may be from 15 to 40 cents,” says 
Dr. Crawford. “It is paid when 
the motorist is in a willing mood. 
He is taking a pleasure trip or 
is started on business.” 

Dr. Crawford estimates that the 
average motorist drives 7,200 
miles a year and gets an average 
of 12 miles per gallon of gasoline. 
He will purchase about 600 gal- 
lons during a year with a total 
tax cost of from $18 to $48 per 
year, depending upon the rates 
in the state in which he resides. 
“What if this motorist were asked 
to pay his gasoline tax in one or 
two installments, like a property 
tax?” he asks. “The protest 
which would go up would be 
heard all over the United States.” 


Change Name 


Aug. 31.—Directors 
of the Garage Owners and Me- 
chanics Assn. Monday voted to 
change the name of this organiza- 
tion to the Minnesota Automotive 
Maintenance Assn. A committee was 
appointed to draft a temporary code 
of ethics until such a time as a 
permanent NRA code is approved for 
the industry. The annual meeting 
of the association will be held at 
St. Cloud, Sept. 23 and 24, J. E. 
Nolan, executive secretary an- 
nounced. 


Minneapolis, 
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DELCO-LOVEJOYS 


Preferred for 
Individual Wheel Suspension 


Delco-Lovejoy shock absorbers are 
found on the great majority of cars 
—those having individual wheel 
suspension as well as those with- 
out. Delco-Lovejoys are preferred by 
automotive engineers because, year 
after year, Delco-Lovejoy has con- 
stantly bettered its product, matching 
the improvements and innovations 
in riding comfort which automotive 
engineers design into their cars. As 
a result, Delco-Lovejoy is called upon 


Delco-Lovejoy Hydraulic Shock Absorption is readily adaptable to 
any application of the independent wheel suspension principle. 


DELCO-LOVEJOY 


HYDRAULIC SHOCK ABSORBERS 
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to solve the special problems of shock 
absorption occasioned by individual 
wheel suspension. The proof of 
Delco-Lovejoy’s ability to do this is 
evidenced by the many successful 
applications of shock absorption for 
the different types of wheel suspen- 
sion. In the future, just as in the past, 
Delco-Lovejoy will continue to assist 
automotive engineers in providing 
more and more riding comfort for the 
automobile owner. 
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STUDEBAKER SALES 


AS STILL MORE NEW DEALERS 
CLIMB ON THE BAND 


WAGO 


GALLUP, N. M. 
R. C. DAWE 
Dawe’s Bat. & Serv. Station 


STORM LAKE, IOWA 
MAX SCHULKE 
Schulke Auto Co, 


KANKAKEE, ILL. 
JOHN HODAK 
Hodak Motor Sales 


~ a 
SPRINGFIELD, MASS. 
E. R. CLARK 


Metropolitan dealer under Sterling A. Orr, Inc. 


CARROLL, IOWA 
L. J. OO HERRON 
Boell & O’Herron 


~ WOONSOCKET, R. I. 
R. B. RANDALL 
Crescent Motor Co. ™ 


WATERTOWN, MASS. 
C. E. BATCHELDER 
C. E. Batchelder & Co. 


HUDSON FALLS, N. Y. 
H. A. TAYLOR 
Taylor’s Garage 


ee ee 
PECOS, TEXAS 
BEAN McCUTCHEON 
McCutcheon-Lewis Motor Co. 


RATON, N. M. 
ANDREW CUNICO 
C. & H. Motor Co. 





, - 


BLOOMSBURG, PA. 
EUGENE W. ROBBINS 


~ BUCYRUS, OHIO 
A. L. HOLLOWAY 


PAINESVILLE, OHIO 
GEORGE MARTIN 


LAKELAND, FLA. 
DON MILLER 


AKRON, OHIO 
W.C. SWOPE 


Metropolitan dealer under Hyde Motors, Inc. 


not only in registrations but in lining up dealers 


New names and new faces continue to ap- 
pear in Studebaker dealer ranks following 


presentation of new 


ws Studebaker right? Was America wait- 
ing for something different, something 
better in an automobile this summer? 


Ask any Studebaker dealer. 

Find out how his business started to pick up, 
once the brilliant new “year-ahead” Stude- 
bakers, just recently introduced, came on the 
market. 

Studebaker, you see, is dealer minded as well 
as public minded. 

Despite the fact that Studebaker registra- 
tions for the first six months of 1934 were 


“year-ahead” models 


almost three times those for the same period in 
1933, Studebaker determined to catch the cus- 
tomary midsummer slump off guard by intro- 
ducing brand new models in July. 

The result has been spectacular. Studebaker 
dealers did the best July business in years... 
and August looks equally promising 
at this writing. 


758 new dealers in past 
11 months! 
Studebaker is stepping ahead fast— 


—in offering men who’ve been making little 
more than a bare living an opportunity for cut- 
ting in on real profits. 


Why drill along in the same old way for 
months more? Climb on the Studebaker band 
wagon now. Get the franchise to sell this sen- 
sational line of new “‘year-ahead”’ cars that 
covers 95.5% of today’s new car market. 


There’s nothing fairer than the Studebaker 
contract in the industry—and it’s written with 
full respect to territorial rights. You deal with 

one factory—carry one stock of parts 
—feature one name. Get the facts at 
once. Write or wire to Paul G. 
Hoffman (himself an active and suc- 
cessful Studebaker dealer) President, 
The Studebaker Sales Corporation 
of America, South Bend, Indiana. 
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